
 

CITY OF FOREST PARK 
DOWNTOWN DEVELOPMENT AUTHORITY REGULAR MEETING 

Thursday, March 26, 2026, at 3:00 PM 
Council Chambers 

 
City Website 
Phone (404) 363.2454 

ECONOMIC DEVELOPMENT 
745 Forest Parkway 

Forest Park, GA 30297 
AGENDA 

Eric Stallings, Chairman 
Delores Gunn, Vice Chairwoman 

Dr. Bambi Hayes- Brown, Member 
JoAnn "Jay" Evans, Member 

Kenneth Gray, Member 
Tre Floyd Holland, Member 

Dhaval Shah, Member 
 

MEETING NOTICE: 
VIRTUAL MEETING NOTICE: Council Meetings will be live-streamed and available on 

Forest Park's YouTube Channel. 
 CALL TO ORDER/WELCOME 

 

 ADOPTION OF THE AGENDA WITH ANY ADDITIONS/DELETIONS 
 

 APPROVAL OF MINUTES 
 

 1. Approval of the February 26, 2026, Meeting Minutes - Economic Development  
 

 PUBLIC COMMENTS 
 

 DIGITAL TOOLS: TABLETS BASED MEETINGS 
 

 2. Discussion: Downtown Development Authority Implementation of Tablets in 
Meetings - Information Technology  

 

 FINANCE UPDATE 
 

 3. DDA Finance Update March 2026 – Finance Department  
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 NEW BUSINESS 
 

 4. Discussion: Brokerage Services - Economic Development 
 

 5. Discussion: Property Management Services - Economic Development 
 

 6. Review: National Sign Plazas Home Builder Program - Economic Development 
 

 7. Review: Multiview Digital Advertising - Economic Development 
 

 8. Review: Site Selection Magazine - Economic Development 
 

 OLD BUSINESS 
 

 9. Board Properties - Economic Development 
 

 10. 4899 Hale Road Update - Economic Development 
 

 11. Digital Realty Community Benefits Agreement - Economic Development 
 

 ECONOMIC DEVELOPMENT UPDATE 
 

 12. Economic Development Update - Economic Development 
 

 EXECUTIVE SESSION 

 (When an Executive Session is required, one will be called for the following issues: 
Personnel, Litigation or Real Estate) OCGA is §50-14-1 (A) (2) 

 

 ADJOURNMENT 
 

  

In compliance with the Americans with Disabilities Act, those requiring accommodation 
for meetings should notify the City Clerk’s Office at least 24 hours prior to the meeting at 
404-366-1555. 
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CITY OF FOREST PARK 

DOWNTOWN DEVELOPMENT AUTHORITY REGULAR MEETING 
Thursday, February 26, 2026, at 3:00 PM 

Council Chambers 
City Website 

Phone (404) 363.2454 
ECONOMIC DEVELOPMENT 

745 Forest Parkway Forest Park, GA 30297 

 
Eric Stallings, Chairman 

Delores Gunn, Vice Chairwoman  
JoAnn Evans, Member  

Dr. Bambi Hayes-Brown, Member 
Kenneth Gray, Member  

Tre Holland, Member 
Dhaval Shah, Member 

 
MEETING NOTICE: 

VIRTUAL MEETING NOTICE: Council Meetings will be live-streamed and available on Forest Park's 
YouTube Channel. 

  MINUTES   
 
CALL TO ORDER/WELCOME: Vice Chairman Eric Stallings called the Downtown Development 
Authority meeting to order on February 26, 2026, at 3:01 p.m. Vice Chairman Stallings welcomed and 
congratulated Dr. Bambi Hayes-Brown, Kenneth Gray, and Delores Gunn on their appointment and 
swearing in to the Downtown Development Authority Board.  
 
PRESENT: 
Eric Stallings 
JoAnn Evans 
Dr. Bambi Hayes-Brown 
Kenneth Gray 
Delores Gunn 

 
ALSO PRESENT: 
Mayor Gwen Webb Ellison 
Interim City Manager Chief Latosha Clemons 
Daneille Matricardi, Esq., City Attorney 
Rochelle B. Dennis, Director of Economic Development 
John Wiggins, Director of Finance 
Charise Clay, Main Street Manager 
Dieuvalda Lamartinere, Staff Assistant 

 
 
DOWNTOWN DEVELOPMENT AUTHORITY OFFICER ELECTIONS Page 3 of 162

https://www.forestparkga.gov/


JoAnn Evans made a motion to nominate Eric Stallings to serve as the Chair of the Downtown 
Development Authority. Dr. Bambi Hayes-Brown then made a motion to close the nominations, which 
was seconded by Kenneth Gray. The motion passed unanimously. Eric Stallings was unanimously 
elected as Chair of the Downtown Development Authority.  
 
JoAnn Evans made a motion to nominate Delores Gunn to serve as the Vice Chair of the Downtown 
Development Authority. Dr. Bambi Hayes-Brown then made a motion to close the nominations, which 
was seconded by Chair Eric Stallings. The motion passed unanimously. Delores Gunn was unanimously 
elected as Vice Chair of the Downtown Development Authority.  
 
Vice Chair Delores Gunn made a motion to keep the Office of Economic Development Staff Assistant as 
the Secretary for the Downtown Development Authority. The motion was seconded by JoAnn Evans. The 
motion passed unanimously. 
 
Vice Chair Delores Gunn made a motion to keep the Office of Finance as the Treasurer for the 
Downtown Development Authority. The motion was seconded by JoAnn Evans. The motion passed 
unanimously.  
 
ADOPTION OF THE AGENDA WITH ANY ADDITIONS/ DELETIONS  
Vice Chair Delores Gunn made a motion to adopt the agenda for February 26, 2026, with the removal of 
item #8 and the correction of the board member names. JoAnn Evans seconded the motion. The motion 
passed unanimously.  
 
APPROVAL OF MINUTES: Vice Chair Delores Gunn made a motion to approve the February 26, 2026, 
Downtown Development Authority meeting minutes as submitted. Dr. Bambi Hayes-Brown seconded the 
motion. The motion unanimously passed.  
 
OLD BUSINESS 

Update 4987 East Street Parcel Split: Director Rochelle B. Dennis delivered the update regarding 4987 
East Street (Parcel ID 13050D C002), which is currently owned by the Downtown Development 
Authority. The parcel includes both the single-family residence located at 4987 East Street and the 
adjacent commercial lot at 891 Forest Parkway (former car lot building), all situated on one parcel. 

Both properties are currently zoned C-3. The single-family residence at 4987 East Street requires 
rezoning to RS to align with its residential use, while the commercial lot at 891 Forest Parkway will 
remain zoned C-3. 

Additionally, the parcel must be subdivided into two separate parcels: one for 4987 East Street and one 
for 891 Forest Parkway. The required commercial survey has been completed, and the parcel split 
application has been prepared and is ready to be submitted to Planning and Community Development for 
review and approval.                 

FINANCE UPDATE: John Wiggins, Director of Finance, provided the January 2026 Financial Report of 
the Downtown Development Authority.  

• Operating Cash opening balance of $5,865,180; Deposits totaling $17,846; Ending balance of 
$5,872,564 

• Operating Revenue opening balance of $3,639,477; Deposits totaling $3,492,195; Ending balance 
of $147,282 

• Operating Expense Budget $3,639,477; YTD Actual $477,782; Encumbrance $1,409; Budget 
Balance $3,160,286 

• Georgia Fund 1 Opening Balance $2,150,013.42; Ending Balance $2,156,795.73 
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• Director Dennis explained that Gallagher provides the Directors & Officers and General Liability 
Insurance 

• Director Wiggins explained that the rate of interest-bearing accounts are revisited annually with 
Truist 

• Director Wiggins explained that it is not the recommendation to move all DDA funds into a Georgia 
Fund 1 account as the DDA needs a separate operating account 

• The other two DDA accounts are bond accounts 
 
NEW BUSINESS 
 
1. Downtown Development Authority Review and Approval of the 2026 Meeting Calendar: 

Delores Gunn made a motion to approve the Downtown Development Authority 2026 Meeting 
Calendar. JoAnn Evans seconded the motion. The motion unanimously passed.  
 

2. Downtown Development Authority Tenants and Property Report & Update: Ivory Ledet 
delivered the update. Suite B at 819 Forest Parkway is currently vacant. The unit consists of approximately 
1,500 square feet and is proposed to be listed at a rate of $18 per square foot, equating to $2,250 per month. 

JoAnn Evans made a motion to approve the listing of 819 Forest Parkway, Suite B at a monthly rate 
of $2,250. The motion was seconded by Dr. Bambi Hayes-Brown. The motion passed unanimously. 

3. Review and Approval of Property Repairs at 819 Forest Parkway: Ivory Ledet delivered the 
update. Due to age and weathering, the exterior lighting at 819 Forest Parkway required critical infrastructure 
upgrades and repairs. The work is currently 90% complete, with full completion anticipated within the next 
few weeks. The total project cost is estimated at $7,200, to be completed by Lighting of Georgia. 

JoAnn Evans made a motion to approve the submitted repairs. The motion was seconded by Dr. 
Bambi Hayes-Brown. The motion passed unanimously. 

4. Discussion on Architectural Concept for 4987 East Street & 868 Forest Pkwy (Foodmart): Staff 
requested approval to engage an architectural and engineering (A/E) firm to develop conceptual renderings 
for 4987 East Street and 868 Forest Parkway, focused on white box renovations to support maximum future 
use and redevelopment potential. 

Dr. Bambi Hayes-Brown made a motion to authorize staff to gather quotes for architectural 
renderings for both properties. The motion was seconded by Delores Gunn. The motion passed 
unanimously. 

ECONOMIC DEVELOPMENT UPDATE:  
• Dieuvalda Lamartiniere is the new Staff Assistant in the Office of Economic Development Director  
• Seasonal Main Street Banners are nearing completion and should be installed in Spring 2026 
• Economic Development 2026 Calendar: The Economic Development 2026 integrated calendar 

features economic development and Main Street events 
• The first Forest Park Business Association Breakfast of 2026 was held on January 29th and 

featured our annual City Services Resource Fair highlighting how our departments support the 
business community. We were honored to have Mayor Gwen Ellison serve as the keynote 
speaker.  

• A ribbon cutting will be held on Friday, February 20, 2026, at 1:30pm at Shoe Trend (4705 
Jonesboro Road) 

• The Office of Economic Development will host its first Economic Development roundtable for 
brokers, developers, investors and the real estate community on Friday, February 27, 2026, at 
11am in Council Chambers. 
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• Our Grapevine groundbreaking ceremony is scheduled for March 6, 2026. 
• The Office of Economic Development has started engaging restaurant brokers for Grapevine 

tenants. A meeting is scheduled for February 13, 2026, with a national franchisee.  
• Grow Your Business in Forest Park: Economic Development has created an integrated flyer 

which highlights all the services provided by the department including starting a business, 
available properties for development, Forest Park Business Association, Main Street events, 
business engagement and more 

• Film Forest Park has hosted two music video productions 
• Georgia Initiative for Community Housing (GICH) Spring Retreat to be held in Tifton in April 2026 
• Our next Forest Park Business Association Breakfast will be held on April 22, 2026, and featured 

the Small Business Administration 
• City Plaza Blight – Staff continues to move forward with a City Plaza Revitalization Playbook to 

incentivize property owners to modernize commercial properties particularly along Jonesboro 
Road 

• Economic Development continues to work with Planning and Community Development on the 
Impact Fees Assessment 

• Through an interdepartmental coordinated effort, a Congressional Directed Spending grant was 
submitted  

• Staff is working through a integrated landing page that shows all city-wide pending projects that 
will live on the city website 

• Vetting multiple proposal for Main Street residential and mixed-use development  
 
 
EXECUTIVE SESSION 
(When an Executive Session is required, one will be called for the following issues: Personnel, Litigation 
or Real Estate) OCGA is §50-14-1 (A) (2) 
 
ADJOURNMENT: Delores Gunn made a motion to adjourn the meeting. The motion was seconded by 
JoAnn Evans. The motion unanimously passed. Chairman Eric Stallings adjourned the meeting at 4:30 
p.m.  
 
In compliance with the Americans with Disabilities Act, those requiring accommodation for Council 
meetings should notify the City Clerk’s Office at least 24 hours prior to the meeting at 404-366-4720. 
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Econ Dev Board Member 
“How To” Presentation
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Access to folder

• A link to the folder 
will be shared with 
you- starting with 
the name of your 
board (DA, DDA, or 
URA)

• Click open to view 
the documents in 
the folder
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Accessing Meeting Documents
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Accessing Meeting Documents
• Click on the meeting 

document to open it 
up

• Meeting Documents 
will be added to the 
“Live Meeting 
Documents” folder 
before the start of 
each meeting

• Documents will only 
be available 
temporarily after 
being added and will 
be deleted after 7 
days
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Accessing Meeting Documents
• Click on the meeting 

document to open it 
up

• Meeting documents 
will be added to the 
“Live Meeting 
Documents” folder 
right before the start 
of each meeting

• Documents will be 
temporarily available 
and will be deleted 7 
days after being 
added

Page 11 of 162



Meeting Document 
Notifications

• Members will 
receive an email 
notification every 
time a document is 
uploaded with a link 
to view it
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Don’t’s
• Sharing links with 

members outside of 
your board

• Download or upload 
any documents to or 
from the shared 
folder

• Do not ignore a file 
being listed as read 
only – it is for a 
reason

• Taking pictures, 
photos, or 
duplicating images 
of documents
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Q&A

THANK YOU!
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1  |  www.nsp.biz  |  (888) 982-1234

How to rein in chaotic  
temporary signage without  
alienating your home builders

Cleaner Streets  
in High-Growth,  
Pro-Growth  
Communities
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Cleaner Streets in  
High-Growth, Pro-Growth Cities

A high-growth, pro-growth city is an inviting place to live – as long as growth is managed. Few things 
signal a lack of management to potential residents like rights-of-way cluttered with temporary home 
builder signage. 

Rogue or snipe signs can really clutter your streets, especially in a housing boom. Left unchecked, 
these signs create a broken window effect on your streets and deter home shoppers from buying in 
your community.

There’s a catch though...
More than 50% of traffic to new home communities comes from directional signs. Not digital ads. Not social me-
dia. Physical signage! 

The NSP Homebuilder Directional Sign Program is a fully-managed no-cost solution that helps cities and coun-
ties rein in chaotic home builder signage without alienating the builders upon whom your economy relies.

• Generate revenue for your community – at no cost to you.
• Welcome visitors with signage bearing your civic brand.
• Simplify enforcement of temporary signage codes.

In this paper, we’ll explore the challenges of unchecked temporary signage and the benefits of uniform signage 
programs like the NSP Homebuilder Directional Sign Program.

Before

After
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Cleaner Streets in  
High-Growth, Pro-Growth Cities

Codes and Clutter: The Cost of Rogue Signs
Did you know that the City of Houston spends $282,000 annually removing illegal signs?

The city’s three-person sign removal crew eliminates 30,000 signs annually. Additionally, Harris County has 
deputized 246 volunteer “sign rangers” who educate local businesses and (when necessary) enforce sign 
codes in unincorporated areas. 

Texas state lawmakers are considering increasing penalties for repeat offenders to make hanging illegal 
signs hurt to the point it isn’t worth it.

Now, these numbers reflect the cost of managing all kinds of rogue signs (not just builder signs) but they 
speak to the broader expense of sign code enforcement. 

Uniform signage programs transform sign management costs with a new revenue source thanks to 
administration fees paid by builders for placement on attractive sign plazas. 

Over the last five years, NSP has remitted more than $2.5 million to cities and counties. Those funds 
have been reinvested in code enforcement, wayfinding systems, parks and recreation signage, and other 
programs.

* Houston Chronicle, “Illegal signs cost Houston $300K yearly. ‘Sign rangers,’ new legislation are fighting 
back”, March 20, 2023.

Case Study    Waxahatchie, Texas
Population growth: 22,000 in 2000; 48,000 in 2023

        As its population doubled in just 20 years due to Dallas- 
      Fort Worth’s expansion, the City of Waxahachie faced a  
   problem – chaotic and unsightly homebuilder signs. 

 Today, the NSP Homebuilder Directional Sign Program  
mitigates Waxahachie’s rogue signage challenge. It also    
 supports the city’s new wayfinding and placemaking system  
   that captures I-35 traffic and directs it toward points of  
     interest in the city.

        Waxahachie city manager Michael Scott called our program:  
          “A unique sign solution to the growing problem of  
              homebuilder ‘snipe’ signs.”
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Cleaner Streets in  
High-Growth, Pro-Growth Cities

Case Study    Walton County, Georgia
Population growth: 61,000 in 2000; 101,000 in 2023

New home construction is back in Walton County … and so  
is the NSP Homebuilder Directional Sign Program.

During its last housing boom, Walton County adopted our 
program to curb temporary home builder signs. When the 
county’s growth leveled off in the 2010s, we removed our sign 
plazas.

With construction back on the rise, we’ve installed 21 new sign 
plazas to help the county to rein in unsightly temporary signage. 

Walton joins Cherokee, Douglas, and Cobb counties and  
numerous municipalities as adoptees of our program in metro  

Atlanta.

Win-Win Solution: Partnering with Home Builders
More than 50% of home shoppers follow directional signs to a new community. That’s right. Less than half 
come from online or print advertising. 

Why? Because people don’t shop for the right home builder brand. They don’t say, “ I really want an ABC 
Home.” Instead, people shop for the right community. They say, “I want to live in this City” and then they 
browse. 

That’s not to say that digital marketing serves no purpose. It’s a key brand awareness channel. It just re-
quires directional signage to connect brand awareness efforts to direct response (i.e. foot traffic) in the 
physical environment. 

Uniform sign plazas support your builders’ marketing efforts, aid potential residents in browsing your com-
munity, and protect your streets from clutter. 

“It’s an excellent win-win solution,” said Peter Schwartz, CEO of the Home Builders Association of Greater 
Chicago. “The benefits of the NSP program to homebuilders and municipalities alike are numerous.”
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Cleaner Streets in  
High-Growth, Pro-Growth Cities

Future Residents: 
Supporting Home Shoppers
For home shoppers, visiting a new 
residential development is a sociological 
activity largely made up of impromptu 
decisions. Remember, the home buying 
process typically begins with semi-passive 
browsing of developments based on a desire 
to live in your city.

Cluttered street corners create a broken 
window effect on your streets and deter 
home shoppers from further exploration of 
your community.

What’s even worse? Getting lost!

In especially high-growth areas, many roads 
are so new that they don’t yet appear in 
Google Maps and other GPS navigation 
systems. 

Directional signage prevents shoppers 
from getting lost, giving up, and taking their 
wallets with them.

In 2022, the Town of Queen Creek grew faster than any  
other municipality in Arizona – continuing a boom dating  
back to the early 2000s. 

That growth led to both unsightly temporary home 
builder signs and a new roadway that diverted traffic 

away from Queen Creek’s historic downtown. 

Today, NSP’s sign plazas declutter the town’s streets  
while also tying into and funding a new wayfinding and  

placemaking system that helps visitors locate  
downtown businesses. 

Case Study    Queen Creek, Arizona
Population growth: 3,800 in 2000; 79,000 in 2023

Civic Branding:  
Showcasing Your Community
As stated above, people don’t shop for home builder 
brands. They shop for communities. They select your 
community for its schools, career opportunities, civic 
amenities, etc., and then follow directional signage to 
new home developments in the area.

And, yet, the vast majority of directional signage 
focuses on the builder’s brand and offers – and 
largely ignores the civic brand. 

Uniform sign plazas flip the script by showcasing the 
civic brand through visual plaza toppers first and then 
assisting traffic in navigating the environment. 

Whereas temporary directional signs focus on the 
home builder brand, uniform sign plazas focus on the 
community. 

“This has been one of those rare opportunities where 
our City has taken a risk in order to solve an ongoing 
problem and has pleased everyone in the process,” 
said Jim Bechtol, Community Development Director 
for the City of Leander, Texas.
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Learn more at www.nsp.biz or call (888) 982-1234.

“It’s an excellent win-win situation.”
- Peter Schwartz, CEO, Home Builders Association of Greater Chicago

Temporary rogue signage can really clutter your streets – especially 
in a housing boom.

Since 1997, National Sign Plazas has rescued high-growth pro-
growth cities nationwide from the blight of temporary home builder 
signage by coordinating residential development systems that 
communicate the developer’s sales message while unifying visual 
civic branding.

The NSP Homebuilder Directional Sign Program is a fully-managed 
no-cost solution that protects your streets from chaotic weekend 
and offsite home builder signage – without alienating the builders 
upon whom your economy relies.

• Rein in chaotic signage without alienating builders.
• Generate revenue for your community – at no cost to you.
• Welcome visitors with signage bearing your civic brand.
• Simplify enforcement of temporary signage codes.

Endorsed by the residential development community, our program is 
designed as an added value to your city’s community development 
goals, allowing your city to build revenue for investment in other 
beautification efforts such as public art, landscaping, and wayfinding.

No wonder Waxahachie city manager Michael Scott called our 
program: “A unique sign solution to the growing problem of 
homebuilder ‘snipe’ signs.”
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Sample Ordinance Language — Kiosk Sign Program 
Kiosk Sign Program:​
 The [City/County] Council, by duly executed license agreement, shall grant an exclusive right to design, install, 
and maintain standardized kiosk structures within the public right-of-way or other designated public property. 

a) Design Standards:​
 All kiosk structures shall conform to the design, construction, and safety specifications approved by the 
[City/County]. Such specifications may include size, materials, color, breakaway features, and other design 
requirements to ensure consistency, durability, and public safety. 

b) Location Approval:​
 Prior to installation, the licensee shall submit a location plan for review and approval by the [City/County] to 
ensure compliance with applicable safety, accessibility, and visibility standards. 

c) Safety and Accessibility:​
 Kiosk structures shall include breakaway design features as required for traffic control devices in the 
right-of-way and shall not interfere with sidewalks, trails, sightlines, utilities, or traffic control devices. 

d) Illumination:​
 Kiosk structures shall not be internally illuminated unless otherwise approved by the [City/County] in 
accordance with adopted lighting standards. 

e) Maintenance:​
 All kiosk structures shall be maintained in a clean and like-new condition. The area surrounding each kiosk shall 
be kept free of litter, grass, weeds, or debris. 

f) Compliance with State and Federal Requirements:​
 No kiosk structure shall be placed within a state or federal highway right-of-way without the written 
authorization of the appropriate transportation agency. 

g) License Agreement Consistency:​
 All kiosk structures and operations shall comply with the terms of the license agreement executed between the 
[City/County] and the licensee and with this Ordinance. 

This sample ordinance language is intended to serve as a framework for communities interested in 
implementing a kiosk-based wayfinding program within the public right-of-way. It emphasizes local control, 
safety, and consistency — ensuring that kiosk structures are designed, placed, and maintained to meet the 
community’s standards for appearance, durability, and functionality. 

By outlining general design and location requirements within the ordinance and addressing operational details 
through a separate license agreement, this approach allows the city to maintain oversight, protect public safety, 
and enhance community aesthetics while enabling a coordinated signage system that supports local growth 
and development. 
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AGREEMENT FOR SERVICES 
 
 
 This Agreement (“Agreement”) is entered into by and between “City Name” 
(“CITY”) and NATIONAL SIGN PLAZAS, INC., an Arizona corporation (“Contractor”) 
(collectively, the “Parties”).  
 
 WHEREAS, City Code of Ordinances Section __________ allows City to install 
Sign Plazas within rights-of-way and, 
 
 WHEREAS, City desires to initiate a Sign Plaza Program to give direction to 
subdivisions, developers and homebuilders within the City, and to contract for the 
installation and maintenance of the Sign Plazas and Sign Panels; and 
 
 WHEREAS, City desires to initiate a Homebuilder Sign Plaza Program designed 
to give direction to subdivisions, developers and homebuilders within the City, and to 
contract for the installation and maintenance of the Sign Plazas and sign panels,  
 
 WHERAS, Contractor represents that it is an Arizona corporation authorized to 
do business in the State of TEXAS ; and 
  

WHEREAS, Contractor desires to install Homebuilder Sign Plazas (“Sign 
Plazas”), Sign Panels (“Sign Panels”) as described more fully in this Agreement; and 
 
 WHEREAS, Contractor desires to maintain the Sign Plazas subsequent to this 
Agreement after their installation and to lease space on the Sign Plazas to developers and 
homebuilders and to bill and collect fees from the developers and homebuilders for itself 
and for the City; and, 
 
 WHEREAS, Contractor submitted a proposal that meets the City’s needs. 
 

NOW, THEREFORE in consideration of these recitals and other good and 
valuable consideration, the value and receipt of which is acknowledged, City and 
Contractor agree as follows: 
 

1. Recitals.  The Recitals above are hereby incorporated into this Agreement by 
reference. 

 
2. Contract Documents.  The Contract Documents, which set forth the entire 

Agreement of the Parties, are named below. In the event of a conflict between the 
terms of two or more documents, they shall take priority in the order set forth 
below: 

 
A. All applicable laws and regulations of  “City Name” and the State of 

Texas. 
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B. This Agreement. 
 
Each party shall comply with all of the terms, conditions and specifications contained in 
the Contract Documents. 
 

1. Scope of Work Sign Plaza Program.  Contractor shall perform the work set forth 
in the Contract Documents. In general, this work shall consist of the following: 
 
In administrating the Sign Plaza Program, the contractor will:  
 

A. Construct, install, maintain and repair approved Sign Plazas and Sign 
Panels. 

B. Contract with developers and homebuilders for the lease of Sign Panels on 
the Sign Plazas. 

C. Assist City in determining appropriate locations for Sign Plazas. 
D. Assist City with identifying and removing all illegal off-premise signage. 
E. Attend meetings as necessary with City staff and developers to coordinate 

project. 
F. Collect all lease payments and remit to City, on a quarterly basis, an 

administrative fee as specified in Section 4.B of this document. 
 

2. Definition, Purpose of Sign Plaza Programs and Specifications of Sign Plazas. 
 

A. Definition. For the purposes of this Agreement, a Sign Plaza is a structure 
placed in the City right of way for the purpose of displaying Sign Panels. 
The specifications of the Sign Plaza and Sign Panels are more fully 
developed in these Contract Documents. 

 
B. Purpose of Sign Plazas. The purpose of Sign Plazas is to provide direction 

for homebuyers, and the like, to the location of subdivisions, housing 
developments, homebuilders and new home sales within “City Name” 
while discouraging the placement of unsightly and hazardous off-site 
directional signs. 

 
C. Specifications of Sign Plazas and Sign Panels. Contractor agrees to 

manufacture and install Sign Plazas, Sign Panels and associated elements 
in accordance with the specifications in these Contract Documents and the 
following: 

 
1. Sign Plaza Structures shall not exceed twelve (12) feet above 

average grade.  Structures shall be more completely described 
in Exhibit A. 

2. Sign Plazas shall be constructed of steel and/or aluminum and 
shall be capable of displaying up to ten (10) Sign Panels, 
doubled-sided, if necessary. 
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3. A City identity panel will be designed for “City Name” and 
shall be prominently displayed at the top of any Sign Plaza 
within the jurisdictional limits of “City Name” and shall be 
visible on any side of a Sign Plaza which displays directional 
Sign Panels.   

4. The color of all Sign Plaza Structures shall be ________. All 
Sign Panels placed on Sign Plazas shall conform to Section 
3.D.11 below.  All Sign Panels placed on Wayfinding Signs 
shall conform to Section 3.D.12 below. 

5. The Contractor shall submit final design plans to the City for 
approval prior to installation of any Sign Plaza. 

6. No additions, tag sign streamers, attention-getting devices or 
other appurtenances shall be attached to any Sign Plaza or Sign 
Panel. 

7. Sign Plaza locations shall be approved and designated by the 
City with the assistance of the Contractor. 

8. At the City’s request and direction, the Contractor shall remove 
and relocate any Sign Plazas within thirty (30) days of the 
receipt of written notice at no cost to the City.   

9. Contractor shall provide to the City a semi-annual inventory 
report of existing installed Sign Panels. 

10. Sign Panels placed on Sign Plazas shall contain only the name 
of a residential community, subdivision, homebuilder, City 
name and logo, the builder or developer’s name and/or logo, 
the builder or developer’s recognized color scheme, and 
directional information or the name of the builder/developer 
and logo and an appropriate directional arrow. Directional 
arrows will be of a uniform size; a line of text at the bottom of 
the Sign Panel with directional information is permissible. 
Fluorescent colors are not allowed. Reflective colors and text 
are permissible.  Unless so authorized by City, the Sign Panels 
shall not appear to replicate the commonly accepted color 
schemes of motorist signs. 

11. Contractor shall, at its own cost, maintain, repair, replace and 
repaint each Sign Plaza as necessary or deemed necessary by 
the City. Upon notice by the City, Contractor agrees to 
undertake necessary repairs or replacement of any Sign Plaza, 
and the associated Sign Panels, within seventy-two (72) hours 
of receipt of notice. 

12. Contractor shall not install or maintain any Sign Plazas or Sign 
Panels within the City, which are not in compliance with the 
terms of this Agreement.   

13. Sign Panels on the Sign Plazas shall be constructed of a 
material suitable for the needs of exterior wear and treatment.   
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3. Number of Sign Plazas.  The City has sole discretion to determine the number and 
placement of the Sign Plazas in its right-of-way. The City shall agree to allow the 
signage to direct homebuyers to each new housing community or public facility. 
Said signage shall be defined as one Sign Plaza at each location where 
homebuyers, citizens or the like require information regarding a change of 
direction and likewise where homebuyers, citizens or the like would need 
reassurance to continue in a certain direction.  Contractor may submit to City, at 
any time during the term of this Agreement, subsequent requests for the timely 
approval of additional Sign Plaza locations, as may be expressed by, but not 
limited to, homebuilders, developers, residential communities or   citizens over 
the term of this Agreement. 

 
4. Price and Payment Schedule for the placement of Sign Plazas and Sign 

Panels.  Subject to the provisions in Paragraph 6 below, the price and payment 
schedule for Sign Plazas shall be as follows: 

 
A. The Contractor will fabricate the Sign Plazas and Sign Panels at no cost to 

the City. 
B. The Contractor will provide to the City the equivalaent of 10% of 

available space on the approved and installed Sign Plazas, with no more 
than two City panels installed at any one location. 

C. Contractor will collect, and remit to the City, an amount of ten dollars 
($10) per panel side per month, which has directional information, 
excluding that of public service panels, as an administrative fee for the 
entire term of this Agreement. Said fees shall be remitted within sixty (60) 
days of the end of each fiscal quarter.  Fiscal quarters will be based on the 
Contractor’s fiscal cycle, beginning October 1 and ending September 30.  

 
5. Term of Agreement and Termination of Agreement  

A.  Term.  The term of this Agreement is Five (5) years. 
 
B. Renewal.  At the end of the initial Five-year term, this contract will 

automatically renew for a term of Five (5) years unless either party 
provides at least ninety (90) days advanced notice of their intention(s) to 
terminate this Agreement.   

 
C. Termination.  This Agreement may be not be terminated by either party, 

except for breach as provided for in this Agreement: 
 

1. Termination by City.  If Contractor breaches and fails to remedy 
said breach as provided for in this Agreement, the City may 
terminate this contract. Contractor shall remove the Sign Plazas 
within thirty (30) businesses days after receiving a written 
termination letter from the City. 
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2. Termination by Contractor.  If Contractor terminates this 
Agreement before the end of the term as stated in subsection A 
immediately above, Contractor agrees that the Sign Plazas shall 
remain in place and that the Sign Panels and all receivables from 
the placement of the Sign Panels shall become the property of the 
City. Further, Contractor agrees to promptly transfer all 
information related to the placement of the Sign Panels to the 
City, including, but not limited to, the original sign service 
documents, an accounting of all open accounts, and all other 
relevant documents. After the transfer of all information, this 
Agreement shall be of no further effect. 

 
 

6. Placement of Sign Panels on Sign Plazas.  After the City’s written approval and 
acceptance of the installed Sign Plazas, the City agrees to extend to Contractor an 
exclusive right to use the Sign Plazas for Sign Panel placements and to maintain 
the Sign Plazas and Sign Panels subject to the terms of this Agreement. 

 
A. Contractor agrees to offer and place Sign Panels for homebuilders, 

developers and residential communities. Contractor further agrees 
to use Contractor’s best efforts to place all available Sign Panels. 

B. Contractor agrees that the placement fees for the Sign Panels will 
be set at market rate.  Contractor shall be allowed an annual cost of 
living increase for the fees as determined by the Consumer Price 
Index. 

C. Contractor agrees to maintain all aspects of the placement of the 
Sign Panels, including entering into sign placement service 
agreements, billing, collecting fees, and paying any applicable 
taxes and fees.    

D. Contractor will remit to the City on a quarterly basis the amount of 
the City’s Administrative Fee as specified in Section 5.B of this 
document. 

E. Contractor agrees to provide an annual report to the City pertaining 
to the number of Sign Panels installed within the City, the amount 
billed and the collection of the City’s amount Administrative Fees. 

F. Contractor agrees that in no event will the City be liable for any 
fee payment or other fees related to the placement of the Sign 
Panels on the Sign Plazas. 

G. Contractor agrees to include in all sign service agreements an 
assignment clause which will assign Contractor’s rights to fee 
payment to the City in the event Contractor elects to terminate this 
Agreement pursuant to Paragraph 6.C.2 above. 

H. Homebuilders, developers, and residential communities with sites 
located within the jurisdictional boundaries of the City, present and 
soon-to-be-annexed, shall at all times be allowed to participate in 
the Sign Plaza program.  Further, the City agrees to allow 
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participants to direct traffic to adjacent communities and sales 
offices that may lie outside of the City’s jurisdictional boundaries.   

I. City and Contractor agree that no Sign Panels other than those 
manufactured and installed by Contractor shall be allowed on the 
Sign Plaza Structures. 

 
7. Maintenance of Sign Plazas: 

 
A. Contractor agrees to maintain the Sign Plazas and Sign Panels for 

the term of this Agreement. 
B. Contractor agrees to replace damaged Sign Plazas and Sign Panels, 

as it deems necessary or as requested by the City. 
C. Contractor agrees to provide to the City a telephone number and a 

contact person allowing the City to contact Contractor requesting 
maintenance on the Sign Plazas or Sign Panels 24 hours a day, 
seven days a week. 

D. Contractor agrees to repair all Sign Plazas within five (5) business 
days of the receipt of the City’s written request for repair. 
Contractor further agrees to remove for repair all Sign Panels 
within seventy-two (72) hours of written notification of the need of 
repair by the City. Sign Panel will be replaced within five (5) 
business days of the written notification. 

E. Contractor agrees to maintain a regular maintenance schedule to 
check each Sign Plaza and Sign Panel for all necessary repairs and 
to complete those repairs promptly. 

F. Contractor agrees to maintain all Sign Plazas, Sign Panels in 
conformity with the terms of this Agreement. 

 
8. Indemnification.  Contractor agrees to indemnify, defend, and hold harmless the 

City, its officials, officers, officers, agents, and employees from: a) liability for 
damages resulting from injury, death, property damage, and economic loss 
suffered by any person as a result of the negligent or willful act or omission of the 
Contractor or the Contractor’s officer, agent, employee, or subcontractor; and b) 
reasonable attorney fees, court costs, settlement expenses and litigation expenses 
related to liability described in subsection a) immediately above and/or relating to 
any claim or action asserting such liability against the City, its officials, officers, 
agents, and employees, unless said claim or action is the result of the negligent or 
willful act or omission of the City or the City’s officer, agent, employee, or 
subcontractor. 

 
9. Insurance.  Contractor shall maintain in full force and effect throughout the entire 

term of this Agreement insurance with an insurance company authorized to 
conduct business in “City Name”, with the following policy limits. 

 
A. Comprehensive General Liability - $2,000,000 combined 

aggregate 
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B. Automobile Liability - $1,000,000 
C. Workers Compensation 

1. Bodily Injury by Accident - $1,000,000 
2. Bodily Injury by Disease - $500,000 

 
Upon written request, Contractor shall present a Certificate of Insurance in a form 
satisfactory to the City Attorney which shall name the City as an additional 
insured party on Contractor’s Comprehensive General and Automobile Liability 
policies. If during the term of this Agreement, any such insurance is canceled, or 
if Contractor fails to renew same, or if the policy limits are reduced below the 
limits required above, such event shall constitute a default of this Agreement.  
Contractor shall immediately notify the City in writing if such an event occurs.  
Contractor shall have Five (5) business days to cure any such default. 

 
10. Independent Contractor.  Contractor shall, at all times herein, be an independent 

contractor and not an employee of the City, nor shall any of the Contractor’s 
employees or subcontractors be an employee of the City. 

 
11. Notice.  Any notice required to be given pursuant to this Agreement may be 

personally served upon the parties or may be served by certified mail, return 
receipt required, to: 

 
CITY:      CONTRACTOR: 
“City Name”     National Sign Plazas, Inc. 
Attn: City Manager    Attn: Grant Hayzlett, President  
Address      2202 West Huntington Drive  
Address     Tempe, AZ 85282 
Telephone:         Telephone: (480) 968-2978 
                          

12. Assignment and Subcontracting.  Contractor may not delegate, assign or 
subcontract all or any part of the work except the fabrication and installation of 
the Sign Plaza and production of the Sign Panels, which require equipment, 
materials and expertise which the Contractor reasonably may not be expected to 
possess, without the City’s prior written consent. 

 
13. Miscellaneous.  The Contract Documents represent the entire and integrated 

Agreement between the City and Contractor and supersedes all prior negotiations, 
representations of Agreements, whether written or oral, except as where noted. 
The Contract Documents may be modified only by a written document signed by 
both parties and approved by “City Name”  City Council at a public meeting. This 
Agreement shall be governed under Texas State law. 

 
14. Mutual Drafting.  The City and the Contractor each has had opportunity to consult 

legal counsel regarding the drafting of this Agreement and the provisions of this 
Agreement shall not be construed against or in favor of either party.  
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15. Default and Remedies.  If any Party fails to perform any of its obligations under 
the Contract Documents, such failure shall constitute a default. The non-
defaulting Party shall give the defaulting Party written notice of the default. The 
defaulting Party shall have thirty (30) days after the receipt of such notice in 
which to cure the default. Failure to cure the default shall constitute a breach of 
this Agreement. In the event of a breach, the non-breaching party may terminate 
this Agreement and may obtain any reasonable remedy provided by law. 

 
 
In Witness Whereof, authorized parties have signed this Agreement on the dates 
indicated below. 

 
City of “City Name”   National Sign Plazas,  Inc   
      an Arizona Corporation 
 
 
By _________________________ By __________________________ 
                            Grant Hayzlett, President  
 
Date _______________________ Date ______________________ 
 

     Approved as to Legal Form 
 
 
By        
  City Attorney 
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Exhibit “A” 
Design Intent 
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CORPORATE LEADERS TURN TO SITE SELECTION
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1.	 Business Intelligence
Our global corporate end-user audience gets real-life business 
intelligence they truly won’t find anywhere else. Site Selection 
delivers the goods when it comes to profiling the latest megadeal, 
analyzing policy or identifying trends. In the process, we all learn 
about places, companies, institutions and people with real value — 
including our advertisers, many of whom have known the value of 
our unique niche for a good chunk of our 71 years.

2.	 Data
Site Selection’s proprietary Conway Projects Database, our scorecard 
of corporate end-user facility investment projects around the 
world, is populated every day by the Conway Data research team, 
is available by subscription and is at the heart of highly anticipated 
rankings. Sometimes indexed with other reputable data sets, 
Conway project data informs the publication’s Governor’s Cups, 
Top Metros, Top Micros, Mac Conway Awards, Global Best to 
Invest, Sustainability, Business Climate, Global Groundwork 
Index and Canada’s Best Locations honors, in addition to other 
focused reports.

3.	 Conversations 
Micron’s corporate vice president of front end US expansion. The 
director of economic development at Amazon Web Services. The 
CEO of a Portuguese photonics firm. A company founder relocating 
his business to a new state. Governors, mayors and ministers. 
Economists, university experts, policy analysts, researchers, real 
estate and engineering professionals, and futurists. Their voices fill 
the pages of Site Selection in original interviews at the heart of our 
enterprise journalism. Delivering non-artificial intelligence from 
real conversations continues to be central to Site Selection’s mission 
and value.

4.	 Audience 
More than 41,750 qualified corporate decision-makers — many 
thousands of whom work at companies employing 1,000 or more 
people — receive Site Selection magazine in print or digital edition 
formats. Pass-through readership increases the multiplier effect. 
Online readership and social media exposure increase it further. 
Site Selection also is the official publication of the Industrial Asset 
Management Council (IAMC), an organization of more than 730 
corporate real estate, service provider and economic development 
professionals managed by Conway Data.

5.	 Longevity
Launched the same year as Sports Illustrated and Playboy (1954), 
Site Selection has documented the times and evolved with them 
too. You’ll find our flagship print product in the hands of the same 
corporate leaders who peruse our online newsletters, engage with us 
on social media and visit our newly redesigned website. 

6.	 Trust
Readers trust us and our global network of experts to bypass the 
fluff and get to the heart of the matter. “Site Selection is a business 
publication, not a facsimile of one,” says Editor in Chief Adam 
Bruns. Those same readers know that our custom content, in 
addition to our flagship publications and newsletters, delivers insight 
worth their attention: Conway Data’s Custom Content division has 
produced more than 100 custom content economic development 
magazines over 10 years spread across more than 30 state and 
regional clients.

7.	 Global Perspective
“Looking at the world landscape, we know that our small company 
is but a grain of sand,” Mac Conway said in our mission statement. 
“However, joining with many others, we know that we are part of a 
wonderful vista.” That network of friends and partners in all corners 
of the globe, contributing their points of view, data and exclusive 
insights, continues to expand, enriching relationships and our 
product at the same time.

8.	 Design
Every picture tells a story. So does every meticulously designed 
infographic, chart, map, graph and layout in Site Selection, created 
by an award-winning team of design professionals. They are as 
engaged with the meaning of the work as they are with the aesthetics 
and mechanics of carrying it out.

9.	 Relevance
“What you choose to do intentionally — including original 
interviews, contextual storytelling and informed skepticism — will 
be the antidote to synthetic noise,” futurist and former OpenAI 
head of go to market strategy Zack Kass told us. Ask the corporate 
leaders and advisors using our data and insights in their site selection 
matrix. Ask the leaders celebrating the Site Selection rankings earned 
by their hard work. Ask the advertisers who know Site Selection 
makes their work visible to decision-makers who matter.

10.	 Growth Mindset
The passage of time has only served to polish and deepen the appeal 
of our work to global corporate location decision-makers and to 
an ever-broader audience curious about the role of place in global 
business strategy. At 71 years old, we’re just getting started. As long 
as that world keeps turning, we’ll continue serving up stories that 
inspire that growing audience to turn the page.

As the Bible is to preachers, your magazine is to site selectors. 
A journal like yours isn’t viewed as politically motivated, 
so you have credibility and do your job objectively ... You’re 
doing a great service to the site selection industry.” 

— Dennis Cuneo, Partner at Fisher & Phillips LLP, former Senior Vice President of Toyota Motor North America
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WHY SITE SELECTION?

PASS-THROUGH READERSHIP**

RANK BY USEFULNESS TO READERS 
IN THE COURSE OF THEIR WORK**

OF READERS POLLED 
RATE SITE SELECTION 
MAGAZINE THE “MOST 
REPUTABLE PUBLICATION 
IN THE INDUSTRY.”

86%

Site Selection Magazine

Area Development

Wall Street Journal 

Business Facilities

Forbes

Trade & Industrial Development

Fortune

National Real Estate Advisor

CoreNet Leader

FDI

Other

69% 26% 5%
PASS SITE SELECTION 

ON TO 1-2  PEOPLE

PASS SITE SELECTION 

ON TO 3-4  PEOPLE

PASS SITE SELECTION 

ON TO 5+  PEOPLE

SUBSCRIBER INVESTMENTS**
(AVERAGES IN 2024)

Average readers per copy:           3.0

Total readership: 	              125,253**

**Publisher’s own data
*AAM audit report June 2025

41,751
Total Print Distribution*

$39.8B

34,381

300
Projects Per Month

Investments Per Month

Jobs Per Month
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CIRCULATION DATA

BRAND REPORT
FOR THE 6-MONTH PERIOD ENDED JUNE 30, 2025

QUALIFIED CIRCULATION 
BY ISSUE FOR PERIOD

2025 Issue	 Print		  Digital	 Unique Total 
					     Qualified*

January 2025	  40,000		  3,165		  41,750

March 2025	  40,005		  3,164		  41,741

May 2025		 40,024		   3,220		  41,764

*Unique Total Qualified represents unique recipients, not the sum of Print and Digital.

41,698	 Average Qualified

68.8%	 Manufacturing Companies

63%	 CEO, Partner, Chairman, President, Owner

58.7%	 Direct Request

No attempt has been made to rank the information contained in this report in order of importance, 
since AAM worldwide believes this is a judgment that must be made by the user of the report.

Source: AAM audit report June 2025
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THEMES & FEATURES

JANUARY

STATE OF THE STATES 

Our annual guide to state 
legislative activity, labor 
demographics and new projects

	` Workforce Development Rankings
	` Site Selectors Survey
	` Mid-Sized Markets
	` Emerging Tech Hubs
	` Megasites
	` The Energy Transition

MARCH

GOVERNOR’S CUPS 
RANKINGS

Site Selection recognizes the 
year’s Top States, Metros and 
Micropolitans for economic 
development success

	` The Governor’s Cups
	` Top States by U.S. Regions
	` Top Industries
	` Airport Cities
	` Data Centers

MAY

COMPETITIVENESS 
RANKINGS

Includes Global Best to Invest, 
Prosperity Cup and Top Global 
Investment Promotion Agencies

	` The Mac Awards for Top Groups
	` Top Deals
	` Life Sciences Centers
	` Latin America & Caribbean
	` Water Resources
	` Tribal Economic Development
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JULY

TECHNOLOGY & 
INNOVATION

Where R&D investment is 
thriving, resulting in new 
enterprises and job creation

	` America’s Best Counties
	` Smart Cities & Startup Hubs
	` Sustainability Rankings
	` Research & Science Parks
	` Talent Attraction
	` Rural Economic Development
	` Advanced Manufacturing

SEPTEMBER

21ST CENTURY 
INFRASTRUCTURE & 
LOGISTICS

How areas are delivering the 
assets required by companies to 
move their products to market 
efficiently and competitively

	` Global Groundwork Index
	` Top Utilities
	` Canada’s Best Locations
	` Transit-Oriented Development
	` Logistics & Distribution

NOVEMBER

BUSINESS CLIMATE 
REPORT & RANKINGS, 
FDI & FTZS

How states stack up as locations for 
capital investment and where foreign 
direct investment (FDI) is going

	` Business Climate Rankings
	` Top FTZs & SEZS
	` Opportunity Zones
	` Incentives Update
	` Aerospace & Defense
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I ss u e

Dea d l i n es

JANUARY
Space:	 Dec. 2, 2025
Material:	 Dec. 9, 2025

MARCH
Space:	 February 2
Material:	 February 9

MAY
Space:	 April 2 
Material:	 April 9

JULY
Space:	 June 1
Material:	 June 8

SEPTEMBER
Space:	 August 3
Material:	 August 10

NOVEMBER
Space:	  October 2
Material:	 October 9

THEME State of the States Governor’s Cups Global Best-to-Invest
Technology & 

Innovation
Global Infrastructure  

& Logistics
Business Climate 

Rankings

IN EVERY ISSUE Asia Report, World Reports, North American Reports, IAMC Insider, Editor’s View

FEATURES State Data Pages 
Workforce Dev. 

Rankings
Site Selectors Survey
Tech Hub Index
Megasites
Energy Innovation

The Governor’s Cups 
Rankings

Top Metros, Micros & 
Industries 

Airports & Airport 
Cities

Mississippi River 
Corridor

Global Best-to-Invest 
Rankings

The Prosperity Cup 
Top Deals
Water Resources
Tribal Econ. Dev.
FDI in America
Spotlight on AEC Firms

America’s Best Counties
Sustainability Rankings
The Mac Award
Smart Cities
Startups & Innovation 
Research & Science 

Parks
Workforce
Rural Advantage
Site Development

Global Groundwork 
Index

Outdoor Recreation
Top Utilities
Transit-Oriented 

Development
Quality of Life

Incentives
Business Retention & 

Expansion
FDI in America
Opportunity Zones
Top FTZ Rankings
Rail & Inland Ports

INTERNATIONAL
FOCUS

Australia & New 
Zealand

Colombia
Western Canada (AB, 

BC, MB, SK)
Western Europe

Central America
Eastern Europe
Ontario
Brazil
Middle East

Top Mexican Locations
Lat Am/Caribbean
Québec
United Kingdom
South America

Atlantic Canada 
Africa 
China
The Nordics

Canada’s Best 
Locations

Middle East & North  
Africa

Mexico

FDI in Canada
India	
Germany
Top Caribbean 

Locations

STATE
SPOTLIGHTS

Alabama
Connecticut
Delaware
Michigan
Tennessee

California
Illinois
Indiana
Maryland
Minnesota	
New Mexico     
South Carolina    
Washington

Arizona
Colorado
Florida
Iowa
Kentucky
New Jersey
Ohio
Oregon
Utah

Louisiana
Oklahoma
Maine
Missouri
West Virginia
Wisconsin

Arkansas
California
Idaho
Massachusetts
Nevada
North  Carolina
Pennsylvania
Texas

Kansas
Mississippi
Montana
Nebraska
New York
North Dakota
South Dakota
Virginia
Wyoming

NORTH
AMERICAN

REGIONS

Midwest (IL, IN, IA, KS, 
MI, MN,  MO, NE, ND, 
OH, SD, WI)

Bos-Wash Corridor 
(Northeast)

I-40 Corridor

Northeast (NJ, NY, PA)
Pacific Northwest (AK, 

OR, WA)
South Central (AR, LA, 

OK, TX)
I-4 Corridor

Great Lakes (U.S. & 
Canada)

Gulf Coast Ports (AL, 
FL, LA, MS, TX)

New England (CT, ME, 
MA, NH, RI, VT)

I-77 Corridor

Upstate New York
Rocky Mountains (CO, 

ID, MT, UT, WY)
U.S.-Mexico Border
I-15 Corridor

Mid-Atlantic (DE, DC, 
MD, VA)

Upper Midwest  (IA, IL, 
IN, MI, MN, WI)

I-94 Corridor

Ohio River Corridor (IL, 
IN, KY, OH, PA, WV)

Southeast (AL, FL, GA, 
MS, NC, SC, TN)

Southwest (AZ, NV, 
NM)

New Interstate  
Corridors

INTELLIGENCE
REPORTS

Tennessee Valley 
Authority Georgia Day One / Texas ED 

Connection Upstate Alliance, SC Greater Phoenix

INDUSTRY
REPORTS

Semiconductors
E-Commerce & 

Logistics
Film & Entertainment
Fintech
Value-Added 

Agriculture

Law Firms
Agribusiness
Biopharmaceuticals
Data Centers
Cybersecurity

Defense Manufacturing
Health Tech & Life 

Sciences	
North American 

Automotive
Oil & Gas

Aerospace
Advanced 

Manufacturing
Data Centers
Semiconductors
Food & Beverage

Eds & Meds
Logistics & Distribution
Advanced Materials
Rare Earth Operations
BPO

Aerospace & Defense
Data Centers
Global Automotive
Medical Devices & 

Technology
Nuclear Energy

RESOURCE GUIDES Economic Developers Utilities Ports & FTZs

SERVICE
PROVIDER 

SHOWCASE

Advanced 
Manufacturing

AI in Site Selection
Mixed-Use Retail

Certified Sites
SelectUSA

Shovel-Ready Sites Workforce Housing
Improvement Districts

Biotech Locations
Military & Defense

Top Business Park 
Locations

Talent Attractors

2026 EDITORIAL CALENDAR

10
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I love your magazine. It literally sits on my coffee table right now. I truly 
do read it, rely on it for additional industry expertise and share 

segments of it with our leadership team and clients. PLEASE 
DO NOT STOP PRINTING this magazine. As someone 
who is on airplanes and traveling regularly, I often use 
your magazine and others to catch up on reading while 

in flight or on the run. I spend SO much time in front of a 
computer, I don’t want to read an entire magazine online. I 

look forward to reading your publication in actual page turns!” 
— Nicole Bennett, Executive Managing Director and Americas Logistics & Industrial Lead, Cushman & Wakefield

In a world where 
AI can generate 
infinite content, 
human-sourced 
reporting becomes 

a differentiator. 
What you choose to do 

intentionally — including original 
interviews, contextual storytelling 
and informed skepticism — will 
be the antidote to synthetic noise. 
Readers will increasingly seek 
out perspectives grounded in 
real conversations, especially as 
AI reshapes every industry. ” 

— Zack Kass, futurist and AI expert, former head of go-to-market 
strategy for OpenAI

11

THEY SAID IT

During my tenure as commissioner 
at Tennessee Community and 
Economic Development, Site 
Selection was, as it continues to 

be today, the leading 
national authority 
on economic 
development 
activity across 

the country.” 
— Matt Kisber, Co-founder and 		

 	 	      Chairman, Silicon Ranch
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PRINT AD RATES

ALL RATES QUOTED ARE IN US $

Standard Ad Rates	 1X	 3X	 6X
2-Page Spread	 $20,200 	 $18,750 	 $16,700 
Full Page	 $13,600 	 $12,600 	 $12,200 
2/3	 $12,200 	 $11,250 	 $9,900 
1/2	 $10,200 	 $9,500 	 $8,900 
1/3	 $8,000	 $7,750	 $7,500 

Cover Positions	 1X	 3X	 6X
IFC* (1 page)	 $16,000 	 $14,750 	 $13,300 
IFC* Spread (2 pages)	 $21,000 	 $19,600 	 $17,500 
IFC* Gatefold Spread (3pg)	 $22,900 	  — 	 — 
Inside Back Cover (1 page)	 $14,850 	 $13,800 	 $12,500 
Back Cover	 $16,400 	 $15,100 	 $13,900 
* Inside Front Cover

Unique Ads
Central Gatefold	 $37,000	  —

Infographics
3-Page Fold-out	 $19,500

Modifications
Minor ad changes to existing ad	 $150

Custom Ad Creation*
The Conway Art Department will create an ad for you.  
Just supply the various elements (photos, logos, text, ideas, etc.) 
and your message will be designed to printer specifications.

Fractional (2/3, 1/2 or 1/3 page)	 $750
Full page and half-page spread	 $1,100
Two-page spread and above	 $1,900
* Client must supply print-quality images, logos and ad copy.

NOTE: All custom ad materials are due 2 weeks prior to space 
close dates.

For more information contact info@conway.com

SITE SELECTION MAGAZINE 2025 RATE CARD

12
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PRINT AD SPECS
SITE SELECTION MAGAZINE 2025 RATE CARD

13

2 pg Spread** 
(bleed ad*)

16.5" x 11.125"
(419mm x 283mm)

1/2 pg Vertical
3.5" x 10"

(89mm x 254mm)

1/2 pg Horizontal spread** 
(bleed ad*)

16.5" x 5.5625"
(419mm x 141mm)

Bleed Specifications
All bleeds are .125" (3.175mm) on each side
	 *	Live copy should be kept .5" from the trim edges on all 

bleed ads.
	**	When laying out spread ads, be aware that due to 

binding, a clipping area of .75" exists in the gutter of 
all spreads. Please do not place text within .375" of the 
gutter on either page of a spread.

2/3 pg 
Vertical

4.625" x 10"
(118mm x 
254mm)

2/3 pg 
Horizontal
7" x 6.625"
(178mm x 
168mm)

1/3 pg 
Vertical

2.1875" x 10"
(56mm x 
254mm)

1/3 pg 
Horizontal
7" x 3.25"
(178mm x 

83mm)

Full pg 
(bleed ad*)

8.375" x 11.125"
(213mm x 
283mm)

1/2 pg 
Horizontal
7" x 4.875"
(178mm x 
124mm)

Front Cover Gatefold Back Cover Gatefold Interior Gatefold

Multiple page options available, please contact Bob Gravlee at 
bob.gravlee@conway.com for exact specifications.
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BLEED
No extra charge.

POSITIONS
Guaranteed special positions are 10% additional cost.

AGENCY COMMISSIONS
15% of gross billing is allowed to advertising agencies on space, inserts, color and 
position only. No commission is allowed on other items, such as the cost of printing, 
reprints, etc. No agency commission is allowed for accounts over 30 days past due.

RESPONSIBILITY FOR PAYMENT
In the event of non-payment, the publisher reserves the right to hold the advertiser 
and/or the advertiser's agency jointly and severally liable for monies due the publisher.

CANCELLATIONS
No cancellations are accepted after a signed insertion order is received and approved.

LIABILITY FOR ERRORS
Publisher’s liability is limited to the first insertion in which an error occurs that is the 
direct result of the publication’s printing, mechanicals or typesetting.

TERMS & CONDITIONS

PRINT 
SPECIFICATIONS
Trim Size:
8.125” x 10.875” 
(206mm x 276mm)

Printing/Binding Method:
Perfect bound

Print Line Screen:
150 lpi
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LIABILITY
Advertisers and their advertising 
agencies are liable for all content, 
including text, representations and 
illustrations, in advertisements and are 
responsible for all claims arising thereof 
made against the publisher, including the 
publisher’s actual attorney’s fees.

Advertisers and their advertising 
agencies agree to release Site Selection 
from any claim or expense resulting 
from the unauthorized use of artwork, 
name, photo or copyrighted material in 
connection with their advertising.

When advertising copy is not furnished 
before material deadline, the publisher is 
authorized to prepare a new ad or repeat 
a previous ad.

The publisher will not be bound by any 
conditions, printed or otherwise, that 
appear in an insertion order or contract 
when those conditions conflict with the 
terms and conditions of this rate card.

Site Selection reserves the right to reject 
any advertising that the publisher feels 
is not in keeping with the publication’s 
standards. The publisher reserves the 
right to place the word “advertisement” 
with copy which, in the publisher’s 
opinion, resembles editorial material.

TERMS
Net 30 days. A 2% late fee will be added 
to any payment received after 30 days.

MATERIALS SPECIFICATIONS
The Conway production department is 
Macintosh-based and uses computer-
to-plate technology. Advertising 
materials must be sent electronically or 
provided on disc.

All images and artwork must be in CMYK 
color mode (not spot, Pantone or RGB 
colors). Advertising materials may be 
submitted in the following file types: pre-
press quality PDF (PDF/X-1a compliant), 
CMYK-jpg or CMYK-tif.

Pre-press quality PDFs (PDF/X-1a file 
type) have embedded fonts and images 
should be high resolution (300 ppi). Any 
CMYK-jpg or CMYK-tif file must have 
been created with an original resolution 
of 300 pixels per inch.

PROOFS
Providing a standard SWOP color proof (Kodak, 
Matchprint, Iris) of your advertisement is strongly 
recommended, but is not required. In the absence 
of a physical SWOP color proof, Conway is NOT 
responsible for color accuracy. Color laser proofs 
are not acceptable as an accurate color proof but 
can be used for proofing the ad content. 

PRODUCTION CHARGES
Production work to enable an advertisement to 
meet print requirements and specifications will be 
billed at the publisher’s cost.

SUBMISSION 
INSTRUCTIONS
Please email pre-press quality PDF file(s) 
directly to Bob Gravlee at bob.gravlee@
conway.com. 

For PDF files larger than 15 megabytes,  
use WeTransfer.com or DropBox.com and  
send a link for access and 
downloading to  
bob.gravlee@conway.com.

For more information please call  
Bob Gravlee, Production Coordinator at 
1.770.325.3477. 
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INVESTMENT PROFILES

Why?
The biggest location challenge regions face is 
distinguishing themselves from competitors. All 
investment promotion agencies face this challenge, 
be they national, regional, state, municipal, 
or county-level. In-depth editorial coverage 
delivered directly to corporate executives actively 
searching for new global offices or facilities offers a 
powerful and effective way to stand apart from the 
competition.

That’s why hundreds of investment promotion 
agencies around the world have chosen Site 
Selection to deliver their message in a sponsored 
Investment Profile.

A Site Selection Investment Profile is a sponsored 
feature providing detailed editorial coverage of 
your region. Investment Profiles are linked in an 
issue of the Site Selection Investor Watch twice-
weekly e-newsletter, as well as appearing on the 
siteselection.com home page for two weeks before 
being archived by region and target industries.

I N V E S T M E N T  P R O F I L E :

WINFIELD, KANSAS

A City Attuned to the 
Rhythm of Business
A City Attuned to the 
Rhythm of Business

Chances are many or most of 
the more than 350 workers 
at Newell Rubbermaid’s 
Winfield, Kansas, operation 

make time each third weekend in 
September to attend the Walnut 
Valley Festival National Flat-Picking 
Championships. The event, which 
attracts guitarists and other musicians 
from across the country, has been a 
Winfield tradition for 52 years. 

Newell Rubbermaid’s roots in the 
area go back even further — 108 
years — to 1916, when H.P. Gott 
Manufacturing started making water 
coolers for oilfield workers. Rubbermaid 
acquired the company in 1986; Newell 
acquired Rubbermaid in 1999. Today, 

Newell Brands Winfield Operations 
occupies 2.78 million sq. ft. of space on 
four campuses where it manufactures 
small and large indoor and outdoor 
refuse containers and large outdoor 
plastic sheds. 

“Winfield has been chosen for 
multiple large projects throughout 
the years,” says Plant Manager Shane 
Milledge. “The City of Winfield, Cowley 
County and the state have been very 
supportive of new projects that create 
jobs, such as incentives for recruiting 
and training, as well as favorable tax 
programs. Additionally, the City of 
Winfield has worked closely with Newell 
and our site on utility rates as our 
process is very energy-intensive.”

b y  M A R K  A R E N D
m a r k . a r e n d @ s i te s e l e c t i o n . c o m

116 NOVEMBER 2024 S I T E  S E L E C T I O N

Winfield, Kansas, home of the annual Walnut Valley Festival 
National Flat-Picking Championships, has a vibrant music scene. 
It includes free concerts in the town’s park each summer. 
Photo courtesy of Steve Current Photography

The profiles in Site 
Selection magazine are 
a useful and important 
way to promote our 
location and workforce.” 
— Taggart Wall, City Manager, 
	 City of Winfield, Kansas
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Investment Profiles include
	` Interviews with leading political leaders 
outlining your region’s competitive advantages 
and economic development strategy.

	` Interviews with corporate executives from 
companies that have located in your region 
explaining why your region was chosen over 
others, and discussing their experiences doing 
business in your region.

	` Objective analysis of your region’s advantages 
and attributes.

	` Demographic, business-climate and labor force 
analyses.

	` An in-depth review of your region’s key 
infrastructure assets.

	` Detailed review of key industries your region 
targets and incentives offered or planned to 
attract those industries.

	` Custom infographics that the sponsor retains.

Investment Profile Rates

16-Page Profile $73,600
(50 magazine copies and 1,000 reprints)
Includes one week of onsite research & 
reporting by a Site Selection editor.

12-Page Profile $64,250
(50 magazine copies and 750 reprints)
Includes onsite research and reporting 
by a Site Selection editor.

8-Page Profile $51,000
(50 magazine copies and 500 reprints)

4-Page Profile $30,500
(25 magazine copies and 250 reprints)

2-Page Profile $20,300
(25 magazine copies)

The Leduc/Nisku Region 
in Alberta is one of those 
peripheral communities with 
enough momentum they don’t 

feel so peripheral anymore.
The region includes Leduc County with 

the City of Leduc and the Edmonton 
International Airport within those 
boundaries. Situated immediately south 
of the City of Edmonton, the region is 
known best as the site of Leduc No. 1, the 
oil well that changed the course of Alberta 
history. But it’s QEII, the north-south 
provincial highway connecting to the 
U.S. and Mexico and named for Queen 
Elizabeth II, that plays a major role in the 
region’s current and future economy.

The region is also home to Leduc 
Nisku Business Park, the second largest 
manufacturing industrial park in North 
America and the largest in Canada. In 
a world where time is money, the Leduc 
Region also is helped by a location 
much closer than Edmonton proper on 
the three-hour drive to Alberta’s other 
major city.

“A lot of groups prefer to be in 
Nisku because it’s 20 minutes closer to 
Calgary,” says Andrew Rudzitis, director 
of customer solutions for York Realty, 
the largest privately held industrial real 
estate landlord in Alberta. “That’s quite 
a big difference compared to northwest 
Edmonton.”

Cyril Harry, manager of real estate 
development for Edmonton International 
Airport (YEG), says the airport’s 7,000-
acre Airport City Sustainability Campus 
has attracted C$1.5 billion in investment 
over the past decade. YEG is the largest 
airport by land mass in all of Canada 
and the fifth busiest by passenger count 
(7.9 million in 2024), with an overall 
economic output (including their general 
aviation airport in Villeneuve, northwest 
of Edmonton) of $5.3 billion. That figure 
will only climb with the advent of the 
International Cargo Hub (ICH).

Phase 1 of ICH is a $300 million 
project with $100 million grant funding 
from the Canadian government to begin 
the development of 2,000 acres of land 
that Harry says “will serve as a vital 
trade corridor for Canada and position 
our country’s leadership in global supply 
chains by helping capitalize on the rapid 

global growth of e-commerce and import/
export fulfillment.”

The advantages of doing business at 
YEG begin with the fact that both Leduc 
County and the City of Leduc have 
competitive non-residential tax rates. 
After that, ease of doing business kicks in.

“With us you can look into long-term 
leases,” Harry says. “Instead of a high 
up-front capital cost, you can acquire 
the land, construct your building and 
we can work with you on what the 
structure of those long-term leases looks 
like. There is flexibility in lot sizes too. 
We have an internal permitting process 
for development and construction 
permits, working closely with our host 
municipality Leduc County to expedite 
approvals.  As an example we have had 
large-scale developments permitting in 
30 days, allowing developers to deploy 
capital very quickly.”

One other competitive advantage? It’s 
a 24/7 airport with no curfew. “Cargo 
flights can land at night,” Harry says, and 
soon will be able to fuel up more quickly 
thanks to a hydrant fueling project.

YEG, thanks to a partnership with 
Leduc County and the City of Leduc, 
is the first airport in Canada to launch 

commercial drone cargo delivery trials, 
with landing locations in the city and the 
county. This pilot project has implications 
for the medical industry and cargo 
delivery to remote communities.

Meanwhile, the airport is inextricably 
tied to its surrounding road system and 
its ties to that CANAMEX highway. 
“The QEII and 65th Avenue Interchange 
project is a joint effort between the City 
of Leduc, Alberta Transportation and the 
Edmonton Regional Airports Authority,” 
says Tara de Munnik, manager of 
economic development for 
the City of Leduc. She says 
the $112 million interchange, 
funded by the province and 
the City of Leduc, is expected 
to open later this year, on 
schedule and on budget. “It will 
support tremendous growth 
and development in the City 
of Leduc, Edmonton Metro 
Region, as well as provincially 
and nationally.” The city saw 
its population grow by 9.2% 
between 2019 and 2023.

Among other benefits, Harry 
says, the project will allow for 
separation of currently mixed logistics 
and passenger traffic, something sure to 
please the plethora of operators at YEG 
that include DHL, Purolator, CargoJet, 
FedEx, Rosenau Transport and BBE.

The interchange also will herald the 
creation of Leduc Landing Business Park, 
which will feature a mix of commercial, 
aero-employment and light industrial 
lands, as well as an accompanying 
residential growth zone. 

Growth Comes Natural in Agri-Food Capital
The region has historically been rich 

not only in oil and gas but also food and 
agriculture. One homegrown success 
story is Little Potato Company, which 
York Realty just helped move into a larger 
facility at north Nisku Business Park.

Sprouting up near Little Potato 
Company’s facility, says Bryanna 
Kumpula-Yung, economic development 
coordinator for Leduc County, is an 
entire cluster of food companies in 

northern Nisku that are taking advantage 
of the area’s logistics prowess as much 
as its fields and factories. They also 
like being close to the Alberta Food 
Processing Development Centre, a 
provincial development center in the City 
of Leduc that has been helping the value-
added food processing industry bring 
ideas to market for more than 40 years, 
including recent expansions by Siwin 
Foods and Groundswell Food Group

Why have so many of them invested 
on the south side of 41st Avenue, the 

boundary line where Leduc County 
begins? Lower taxes. But then there’s the 
energy that comes from a cluster itself.

“Where we try and bridge the gap 
is we have small startups getting into 
the food business looking to scale up,” 
says the county’s Kumpula-Yung. “We 
can further support by helping them 
find space, connect them to the larger 
food processors and get them out to a 
larger market.”

York Realty’s Andrew Rudzitis sees the 
region’s strong mix of manufacturing and 
logistics uses reflected in the real estate, 
with a rise in multi-tenant facilities. 
“You might have a logistics company 
adjacent to a welding company,” he says. 
Proximity to the QEII and YEG is a 
driving factor, he says, but the biggest 
of all is property taxes, which are the 

lowest in Greater Edmonton. That fact, 
plus lower basic rents and land prices, is 
pulling occupiers into the county, among 
them Quest Ceiling Solutions, which 
just moved into York’s nearly fully leased 
Pioneer Skies Business Park.

Other counties in the region do well, 
Rudzitis says, but none have built up to 
the same scale as Leduc thanks to low 
taxes, geography, the airport and one 
other thing: “They’ve never wavered on 
getting permits through the door fast.”

Indeed, the City of Leduc zeroes in 
on efficiency, offering permit 
turnaround times that averaged 
3.2 days in 2024. “Leduc 
has always been a forward-
thinking, business-centered 
community that fosters 
entrepreneurship. This attitude 
has not changed, but what has 
changed is the way we support 
our business community,” says 
de Munnik.

Why stop there? An in-depth 
review of the city’s land use 
bylaw is currently underway 
and “will consider zoning 
changes to better allow us to 

meet our housing needs, develop parking 
and transportation strategies,” de Munnik 
says, “and make it easier to locate and 
build in Leduc.” 

The City of Leduc’s new economic 
development strategy leverages Leduc’s 
strengths and identifies six priority 
sectors for growth: energy, advanced 
manufacturing, transportation and 
warehousing, hydrogen, value-added 
agriculture, and tourism.

“The feedback we received helped 
shape a strategy that truly reflects our 
community’s vision,” said Mayor Bob 
Young in the city’s annual report. “By 
focusing on high-potential sectors and 
ensuring we have the right infrastructure, 
workforce and business supports in place, 
we are setting Leduc up for long-term 
success.” 

 S I T E  S E L E C T I O N  SEPTEMBER 2025 63

I N V E S T M E N T  P R O F I L E :

LEDUC/NISKU, ALBERTA

Leduc Keeps
  Things Moving

b y  A DA M  B R U N S
a d a m . b r u n s @ s i te s e l e c t i o n . c o m
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This Investment Profile has been produced under the auspices of Leduc County 
(leduccountybusiness.com), the City of Leduc (landinleduc.ca) and Edmonton 
International Airport (flyeia.com).

“Everything Flows, Nothing Stands Still,” a mosaic 
by artist Erin Pankratz, greets passengers at YEG.

Among its other attributes, Edmonton International Airport is the largest airport by 
land mass in Canada with 7,000 acres on its Airport City Sustainability Campus.
Photos courtesy of YEG
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SITE SELECTION ONLINE

Launched in 1983 as SiteNet.com, the suite of sites under the 
umbrella of the siteselection.com home page includes the Site 
Selection Investor Watch, Project Bulletin and Snapshot 
newsletters, online-exclusive Online Insider stories as well 

as decades of print and e-newsletter archives, global directories and 
brands. Also accessible are the complete archives of state and area 
economic development guides produced by Conway Custom Content, 
the Conway Projects Database (a subscription-accessible proprietary 
database of corporate facility project investments tracked worldwide) 
and iamc.org (the Conway-founded and managed Industrial Asset 
Management Council).

Site Selection Online is one of the industry’s most respected and most 
frequently utilized research tools. A recent reader survey found that 
more than 90% of Site Selection subscribers use Site Selection Online 
as a resource to help make a decision on a new project or facility.†

† Publisher’s Own Data

2,821 Followers

9,628 followers

Site Selection and Conway Data 
have nearly 25,000 followers 
on Facebook, X and LinkedIn, 
including these followers of Site 
Selection magazine. 

7,475 Followers
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WEB AD SPECS

Banner Type			   Dimensions		  Size		  File Type			   Price

Full Top Banner			   728x90 px			   <100k		  html, jpg or gif		  $9,800 / 6 months
Main Homepage Rectangle		  300x250 px			   <100k		  html, jpg or gif		  $11,900 / 6 months
Bottom Catfish			   728x90			   <100k 		  html, jpg or gif		  $9,800 / 6 months
Video Spot				    N/A			   N/A		  Vimeo or Youtube URL 		  $5,900 / month
Leaderboard 1 or 2 			   728x90 px			   <100k		  html, jpg or gif		  $1,500 / month
Rectangle 1 or 2			   300x250 px			   <100k		  html, jpg or gif		  $1,500 / month
Editorial Banner			   300x250 px			   <100k		  html, jpg or gif		  $1,500 / month
Online Insider			   300x250 px			   <100k		  html, jpg or gif		  $2,500 / month
Digital Edition WEB			   300x600 px			  <100k		  html, jpg or gif		  $5,800 / issue (1 of 2)

Banner Type			   Dimensions		  Size		  File Type			   Price

Site Selection Investor Watch Banner 		 468x60 px			   <100k		  html, jpg or gif		  $500 / issue
Site Selection Investor Watch Primary		 300x250 px			   <100k		  html, jpg or gif		  $1,500 / issue
Site Selection Investor Watch Secondary	 300x250 px			   <100k		  html, jpg or gif		  $1,000 / issue

Digital Edition EMAIL			   468x60 px			   <100k		  html, jpg or gif		  $5,800 / issue (2 of 2)

WEB BANNERS

EMAIL BANNERS

* May be animated, but must still adhere to file size restrictions. Due to the constraints of 
certain email programs, the first frame of any animated gif must contain the entire graphic. 
Some email programs such as Outlook 07 do not support animated gifs. Only the first frame 
of the animation will be displayed. For all other users, the animation will play normally.

SUBMISSION INSTRUCTIONS
To submit files, attach gif or jpg to an email referencing client name. 

Address the email to: webmaster@conway.com

You will receive an email with your receipt.

NOTE: GIF files may contain a transparent color.

Full web media kits available upon request at: info@conway.com
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INVESTOR WATCH

Get more exposure for your advertising 
with Site Selection online newsletters. The 
Site Selection Investor Watch includes 
exclusive Online Insiders, a weekly Snapshot 
featuring unique stories excavated from 
data and analytics, and the Project Bulletin 
showcasing projects around the world from 
the proprietary Conway Projects Database. 
Advertising options are available in various 
packages.ONLINE NEWSLETTER

Get more exposure for your advertising with Site Selection online newsletters. Our Industry 
Reports are well known around every sector we cover. More C-Level executives read Site 
Selection than any other publication according to a Site Selection reader survey. Advertising 
options are available in various packages.

The Site Selection Investor Watch keeps a strong and steady finger on the fast-changing pulse 
of corporate real estate and economic development. This web exclusive content gets to the 
heart of new projects and developments.  
 
Site Selection Project Bulletin, featuring an expanded version of the “Project Watch” section 
formerly found in the two Investor Watches, with three project mini-stories alongside their 
respective entries in our database, enhanced with photos and other visuals.  
 
Site Selection Snapshot, featuring one extended piece of data analysis taken from what used 
to be called the “Conway Data Snapshot” in the Thursday issue of the Investor Watch, plus a 
Photo of the Day.

Position Cost

Primary $1500

Secondary $1000

Leadership/ Banner $750

Position Cost

Primary $1500

Secondary $1000

Leadership/ Banner $750

Position Cost

Primary $1500

Secondary $1000

Leadership/ Banner $750

2 issues per week (Monday, Thursday)

1 issue per week 1 issue per week

Leadership / Banner	 $500

SITE SELECTION 
INVESTOR WATCH 
KEEPS A STRONG AND 
STEADY FINGER ON THE 
FAST-CHANGING PULSE 
OF CORPORATE REAL 
ESTATE AND ECONOMIC 
DEVELOPMENT. THIS WEB 
EXCLUSIVE CONTENT 
GETS TO THE HEART OF 
NEW PROJECTS AND 
DEVELOPMENTS.
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CONWAY PROJECTS DATABASE

Rankings derived from 
private-sector facility project 

investment data in the 
Conway Projects Database 
are considered by corporate 

real estate analysts to be 
the industry scoreboard.

*Source: Conway Data

Project Tracking

Data VIsualization

Helpful Highlights

Industry Commentary

Between 3,000 and 4,000 new international 
investment projects each year*

create and download data visualizations 
based on search criteria

investment breakdowns by industry, 
geographic region, number of jobs created 
and other summaries

Providing insight into the thought processes 
of top-level executives and the strategic 
directions of different industries

$4,900
per seat

WANT MORE? THE PROPRIETARY 
DATABASE THAT INFORMS SITE 
SELECTION'S RANKINGS IS 
AVAILABLE BY SUBSCRIPTION.
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2019
APEX Award of Excellence

	` Magazines, Journals & Tabloids – Writing category  
(Site Selection March 2018)

APEX Award of Excellence
	` Magazines, Journals & Tabloids – Custom-Published  

(Business in Utah)

Graphic Design
	` Design & Illustration – Covers / Site Selection 

(September 2018)

2018
APEX Award of Excellence

	` Magazines, Journals & Tabloids – Writing category  
(Site Selection July 2017)

APEX Grand Award
	` Magazines, Journals & Tabloids

	 (2017 World’s Most Competitive Cities report)

2017
APEX Awards for Publication 
Excellence

	` Magazines, Journals & Tabloids – 
Custom Published  
(Colorado: Business Comes to Life)

AZBEES (ASBPE Award of Excellence) 
Regional Award - Silver

	` Front Cover ("State of the States" January 
2016)

2016
APEX Awards for Publication 
Excellence

	` Design & Illustration (Iowa - State of the State - 
Infographics)

	` Magazines, Journals & Tabloids – Writing (January 
2016)

	` One-of-a-Kind Publications - Print  
(World's Most Competitive Cities 2015)

AWARDS & ENDORSEMENTS
2024

AZBEES (ASBPE Award of Excellence) National Award - Silver
	` Front Cover (“The Infrastructure Issue” September 2023)

AZBEES (ASBPE Award of Excellence) Regional Award - Bronze
	` Enterprise News Story (“Revival of a Legend” March 2023) 

WINNER OF THE 2017 
GEORGIA INTERNATIONAL AWARDS
International Company of the Year

asbpe.org

BRONZE 
REGIONAL

AWARD

2024

Workforce Development Rankings •  Site Selectors Sur vey •  Asia-Pacif ic •  Logist ics

1601CoverFINAL.indd   1 1/6/16   8:31 AM

Site Selection is 
one of the few 
magazines left 
out there that 
are actually 
pertinent. We 
read it, we know 
our competition reads 
it, and people pay attention to 
it. This an industry publication 
that is still more than relevant.” 

— John Augustine III, President and CEO, Penn’s Northeast
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AZBEES (ASBPE Award of Excellence) 
National Award - Gold

	` Visual Storytelling (“Caribbean: ICT Hub 
in the Making” July 2015)

	` Visual Storytelling  
("Iowa State of the State" Iowa Economic 
Development Guide)

Tabbies International Editorial & Design 
Awards Honorable Mention

	` Opening Page or Spread ("A League of 
Their Own" March 2015)

2015
APEX Awards for Publication Excellence

	` Magazines, Journals & Tabloids – Custom 
Published  
(The 2014 Kentucky Economic Development 
Guide)

	` Writing – Interviews & Personal Profiles  
(“Interview with Wisconsin Gov. Scott 
Walker” May 2014)

Graphic Design USA
	` Publications & Periodicals (A Healthy 

Revolution, July 2015)
	` Publication Design (Utah Investment 

Profile, July 2015)

2014
APEX Award of Excellence

	` Magazine, Journal & Tabloid Writing (Nov. 
2013) 

AZBEES (ASBPE Award of Excellence) 
Regional Award - Silver

	` Editorial Excellence (“How to Herd Cats” 
Mar. 2013)

AZBEES (ASBPE Award of 
Excellence)

	` Cover Design (May 2013)

Tabbies International 
Editorial & Design Awards 
Honorable Mention
	̀ Best Business to Business 

Website

2013
APEX Award of Excellence

	` Magazine & Journal Writing (Nov. 
2012)

	` OnSITE Travel Blog

MAGS GAMMA - Silver Award
	` Best Redesign, Business-to-Business

MAGS GAMMA - Bronze Award
	` Best Online Magazine
	` Best Single Cover
	` Best Single Issue (May 2013)
	` General Excellence

2012
APEX Award of Excellence - Grand 
Award

	` Web Site

APEX Award of Excellence
	` Magazine & Journal Writing (Nov. 2011)

MAGS GAMMA - Gold Award
	` Best Online Magazine
	` Best Single Issue (Sept. 2011)

MAGS GAMMA Silver Award
	` Business-to-Business Magazine

2011
APEX Award of Excellence

	` Magazines & Journals – Over 32 pg. (May 
2010)

MAGS GAMMA - Gold Award
	`Best Online Magazine (Site Selection)

MAGS GAMMA - Silver Award
	`Best Custom Publishing (Nov. 2010, Georgia 
Investment Profile)
	`Best Feature (July 2010, The Green Guide)

2010
APEX Award of Excellence

	`Newsletters – Electronic & Web (Energy 
Report)
	`Web Site 

 MAGS GAMMA - Silver Award
	`Best Online Magazine – Business-to-
Business

MAGS GAMMA - Honorable Mention
	` Best Single Issue (Nov. 2009)

2009
APEX Award of Excellence 

	` Magazines & Journals - Print over 32 pages 
(Nov. 2008)

MAGS GAMMA - Silver Award
	` Best Single Issue (Nov. 2008)

MAGS GAMMA - Honorable Mention
	` Best Magazine Website
	` General Excellence

We looked at states 
that have a good 

reputation for 
doing business in 
them. Business 
climate rankings 

done by Site 
Selection were used.”

— Gabby Bruno, Regional Director of Government 
Affairs, Ford Motor Co., speaking in January 
2022 with Site Selection EVP Ron Starner 
about the company’s $11.4 billion BlueOval City 
investments in Tennessee and Kentucky

The future of magazines and periodicals is in 
publications like Site Selection, hyper-focused 

to specific clientele in particular trades 
and industries and are able to give 
deep reporting with long reads and 
investigative deep dives into industries, 
states and locales. That’s something 

only outlets like yours can provide.” 
— Dr. Ashton G. Ellett, Director, Richard B. Russell Library for Political Research and 

Studies, University of Georgia
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— HENRY FORD

A MAN WHO STOPS 
ADVERTISING TO SAVE 
MONEY IS LIKE A MAN 
WHO STOPS A CLOCK 
TO SAVE TIME.
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Community Benefits Agreement 
Among: 

City of Forest Park, Georgia (“City”),  

Downtown Development Authority of the City of Forest Park (“Issuer”),  

and 

Digital Realty Trust, Inc. (“Developer”) 

Date: ______________, 2026 
 

1. Purpose. 
This Community Benefits Agreement ("Agreement") among the City of Forest Park, Georgia (the 
“City”), the Downtown Development Authority of the City of Forest Park (the “Issuer”) and Digital 
Realty Trust, Inc. (“Developer”) sets forth the commitments made by Developer in consideration 
for (i) the issuance by the Issuer of the herein after described Bonds and (ii) the availability of 
certain tax incentive benefits.   

It is anticipated that the Issuer will issue its Taxable Lease Purchase Revenue Bonds (Digital 
Realty Trust Data Center Development Project), in one or more series or subseries (the “Bonds”), 
in the maximum aggregate principal amount not to exceed $3,000,000,000, to the Developer, as 
bond purchaser, for the purpose of financing, in whole or in part, the acquisition, construction, 
installation, and equipping of a co-location data center facility, which will include two to three 
buildings with a combined footprint of approximately 1.6 million to 1.9 million square feet, to be 
located on an approximately 97-acre land assemblage on the site of the former Fort Gillem army 
base within the borders of the City (the “Site” and, together with the data center facility, equipment 
and personal property, the “Project”). Prior to or concurrent with the issuance of the Bonds, the 
Developer will deliver to the Issuer title to the Project.  

It is further anticipated that the Issuer and the Developer will enter into (i) one or more lease 
agreements (each, a “Lease Agreement”) pursuant to which the Issuer will lease the Project to 
the Developer, for monthly lease payments equal to the debt service payments on the Bonds, and 
(ii) one or more memoranda of understanding (each, a “MOU”) setting forth a schedule for 
valuation of the Developer’s leasehold interest in the Project throughout the term of the Lease 
Agreement(s), subject to certain reporting, compliance and tax savings reimbursement 
obligations of the Developer.  
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Developer represented that the availability of the taxable revenue bond transaction and the tax 
incentives pursuant to the Lease Agreements and the MOU’s for the Project was an important 
factor under consideration by Developer in determining the feasibility of locating operations at the 
Site and making capital investments in the Project. This Agreement ensures that Developer 
provides certain benefits, particularly in the areas of education, employment, infrastructure and 
digital equity, to the residents of the City in exchange for those certain economic incentives, 
including but not limited to tax abatements, land use accommodations or infrastructure support, 
provided to Developer pursuant to, and as more fully described in, the Lease Agreements and 
MOU’s. 

In consideration of the mutual promises, covenants, obligations and benefits contained in the 
Lease Agreements and MOU’s, Developer hereby agrees to provide, and the City and Issuer 
hereby accept, the community benefits set forth in this Agreement. 

 

2. Term of Agreement. 
This Agreement shall remain in effect for a minimum of ten (10) years, or for the duration of any 
tax abatement or public subsidy provided under the MOU’s, whichever is longer. 

 

3. Education Commitments. 
● Annual Education Fund: Developer shall establish and contribute $250,000 per year to 

an Education Equity & Scholarship Fund (“Fund”), to be managed and administered by 
the Clayton County Public Schools Foundation, the purpose of which shall be to advance 
the education of students attending public schools located within the city limits of Forest 
Park by (a) providing tuition aid for post-secondary school education, and (b) equipping 
schools with technology improvements and supplies to support STEM programs. 

● Career Pathway Program: Developer shall partner with Clayton County Public Schools 
to establish a career pathway program that provides at least five (5) paid internships per 
year for Forest Park High School students relating to IT, HVAC, security or data 
operations. 

 

4. Local Hiring & Workforce Development. 
● Construction Phase: 
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○ At least thirty percent (30%) of all construction labor shall be sourced from 
within Clayton County, with priority for Forest Park residents. 

○ Developer shall create at least 3,000 temporary construction, engineering, 
project management and skilled jobs in connection with the development of the 
Project. 
 

○ Developer shall partner shall partner with the City’s ELEVATE program to conduct 
local job fairs, post job openings and conduct outreach for its temporary 
construction positions and shall cause its contractors and subcontractors to do the 
same. 

 
● Permanent Jobs: 

 
○ A minimum of ten (10) full-time operational roles shall be made available to local 

residents annually, with training support. 

○ Developer shall create at least sixty (60) permanent jobs, with average annual 
salary of at least $100,000. 

○ Developer shall partner with the City’s ELEVATE program to conduct local job 
fairs, post job openings, and conduct outreach for its permanent positions. 

 
 

5. Infrastructure & Public Services. 
● On the Effective Date of this Agreement, Developer commits to donating not less than 

$500,000 to the City for use in connection with the Starr Park renovations and 
improvements. 

● Not later than the first anniversary of the Effective Date of this Agreement, Developer 
commits to donating not less than $300,000 to the City to be used to improve the City’s 
public safety facilities and/or procure safety equipment for the City’s first responders. 

● Not later than the second anniversary of the Effective Date of this Agreement and annually 
on each anniversary thereafter for the term of this Agreement, Developer commits to 
donating not less than $150,000 to the City to be used to improve and enhance public 
spaces within the City, including, but not limited to, sidewalks, parks, streetscapes, public 
art, sculptures, murals, benches, fountains, playgrounds, community centers and 
pedestrian lighting. 

 

6. Digital Equity. 
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● Developer agrees to collaborate with the City to: 
 

○ Provide affordable or free broadband access to low-income households within 
the City by leveraging fiber infrastructure installed for the data center. 
 

○ Launch a Digital Equity Grant Program for small businesses and nonprofit 
organizations in need of technology upgrades. 

 

7. Environmental Sustainability & Site Conditions. 
● Developer shall continue the environmental remediation measures underway at the 

Project Site in partnership with local, state and federal agencies, including soil and 
groundwater cleanup, to ensure the property meets all applicable environmental and 
safety standards. Developer shall ensure that such remediation process will be conducted 
in accordance with Georgia Environmental Protection Division (EPD) guidelines and in 
coordination with the U.S. Army and the City of Forest Park. 

● The Project shall meet or exceed LEED Silver building standards. 

● Developer agrees to establish a Green Home Improvement Grant in the amount of 
$500,000, to be administered by the City or it’s designee, for the purposes of providing 
green and sustainable renovations to the homes of the City’s residents. 

● Developer agrees to install: (a) noise mitigating green infrastructure to minimize noise 
pollution a the Site, and (b) sound enclosures around the generators in addition to 
landscape buffers. 

● Developer agrees that it shall engage a third-party environmental consultant, at 
Developer’s expense, to verify compliance with: 
 

○ Emission controls; 
 

○ Noise level limits; and 
 

○ Water usage efficiency. 
 

● Developer agrees to install solar panels or contribute to a City-led renewable energy 
project. 

 

8. Reporting & Enforcement. 
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● Developer acknowledges that the City shall establish an independent Community 
Oversight Committee (the “COC”) which shall be composed of: 

○ Two (2) City Council members; 
 

○ Two (2) Forest Park residents; 
 

○ One (1) representative from Clayton County Public Schools; and 
 

○ One (1) representative selected by Developer. 
 

● The COC shall meet not less than twice per calendar year to review Developer’s 
compliance with its obligations under this Agreement, the MOU’s and, to the extent 
necessary, the Lease Agreements. 

 

9. Public Access & Transparency. 
● The Developer agrees to deliver annual impact reports on job creation and hiring, the use 

of donations made pursuant to this Agreement and the environmental impact metrics 
associated with the Project. 

● Developer acknowledges and agrees that the City may post such reports on the City’s 
website and make such reports available in print at City Hall and public libraries, in the 
City’s sole discretion. 

 

10. Acknowledgement and Agreement. 

Developer hereby acknowledges that its compliance with the terms of this Agreement and its 
provision of the benefits defined herein (the “Community Benefits”) are material to the City’s 
willingness to extend the City’s Economic Development Investment Program to the Project and 
execute the MOU’s, and to the Issuer’s willingness to issue the Bonds and enter into the Leases 
and the MOU’s. Developer further acknowledges that delivery of the Community Benefits 
constitutes one or more of the Performance Goals detailed in the MOU’s, and that Developer’s 
failure to comply with the Performance Goals, including the Community Benefits, as detailed in 
the MOU’s constitutes an Event of Default thereunder and under the Lease Agreements which 
could result in cancellation of the abatement schedules or tax repayment obligations.  
 
Should any conflict exist between the terms of this Agreement and the MOU’s, the terms of the 
MOU’s shall control. Should any conflict exist between the terms of this Agreement and the Lease 
Agreements, the terms of the Lease Agreements shall control. 
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By their signatures appearing at the end of this Agreement, all parties hereto acknowledge having 
reviewed the specific terms of this Agreement and represent their assent thereto. 
 
 

[Signatures begin on following page.]
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[Community Benefits Agreement] 

IN WITNESS WHEREOF, the authorized representatives of the parties hereto have 
signed this Agreement as of the Effective Date. 

City of Forest Park, Georgia 

 
By: ________________________________ 

Angelyne Butler, MPA 
Mayor 

(SEAL) 

 

ATTEST: 

 
By: _____________________________ 

Randi Rainey, CMC 
City Clerk 
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[Community Benefits Agreement] 

Downtown Development Authority of the 
City of Forest Park 

 
By: ________________________________ 

Nachaé Jones 
Vice Chair 

(SEAL) 

 

ATTEST: 

 
By: _____________________________ 

Secretary 
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[Community Benefits Agreement] 

Digital Realty Trust, Inc., a Maryland 
corporation 

 
By: ________________________________ 

[Name] 
[Title] 

 

129512.0000001 DMS 353781006v3
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INDUCEMENT RESOLUTION OF THE DOWNTOWN DEVELOPMENT 
AUTHORITY OF THE CITY OF FOREST PARK DECLARING ITS 
INTENTION TO ISSUE NOT TO EXCEED $3,000,000,000 IN ORIGINAL 
AGGREGATE PRINCIPAL AMOUNT OF ITS TAXABLE LEASE 
PURCHASE REVENUE BONDS, IN ONE OR MORE SERIES, TO 
FINANCE THE ACQUISITION AND CONSTRUCTION OF A PROPOSED 
DATA CENTER DEVELOPMENT PROJECT FOR DIGITAL REALTY 
TRUST, INC. (THE “COMPANY”); APPROVING A FORM OF 
COMMUNITY BENEFITS AGREEMENT; APPROVING A FORM OF 
ECONOMIC DEVELOPMENT INCENTIVES MEMORANDUM OF 
UNDERSTANDING; AND OTHER RELATED MATTERS. 

WHEREAS, the Downtown Development Authority of the City of Forest Park (the 
“Authority”) has been duly created and is existing under and by virtue of the Constitution and 
the laws of the State of Georgia (the “State”), in particular, the Development Authorities Law of 
Georgia (O.C.G.A. § 36-62-1, et seq., as amended) (the “Act”) and an activating resolution of 
the City Council of the City of Forest Park, Georgia (the “City”), and is now existing and 
operating as a public body corporate and politic and an instrumentality of the State; and 

WHEREAS, the Authority was created for the purpose, among other things, of 
promoting and furthering the public purpose of developing trade, commerce, industry, and 
employment opportunities, and the Act empowers the Authority to issue its revenue bonds in 
accordance with the applicable provisions of the Revenue Bond Law of the State, O.C.G.A. 
Section 36-82-60, et seq., as amended, for the purpose of financing the cost of any “project” (as 
defined in the Act) in furtherance of the public purpose for which it was created; and 

WHEREAS, the officials of the Authority have been informed by representatives of 
Digital Realty Trust, Inc., (the “Company”), that the Company desires for the Authority to issue 
its revenue bonds, in one or more series or subseries, for the purpose of financing, in whole or in 
part, the acquisition, construction, installation, and equipping of an approximately 1.6 to 1.9 
million square foot data center co-location development comprising two to three buildings 
located on an approximately 97 acre land assemblage on the site of the former Fort Gillem army 
base in the City (together with equipment and personal property located thereon, the “Project”); 
and  

WHEREAS, it is estimated by the Company that the acquisition, construction, 
installation, and equipping of the Project will require expenditures currently estimated to be 
approximately $3,000,000,000 (the “Investment Goal”) which will be invested in a targeted 
area within the City and that the availability of ad valorem property tax incentives with respect to 
such capital expenditures is an important factor under consideration by the Company in 
determining the financial feasibility of the Project; and 

WHEREAS, in addition to the capital expenditures to be made to fund the Project it is 
expected that the undertaking will (i) produce not fewer than sixty (60) net new permanent full-
time jobs, (ii) [ten (10)] new full-time jobs in the City, with training support, and (iii) 3,000 
temporary construction, engineering, project management and skilled jobs (the “Jobs Goal”); 
and  
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WHEREAS, the Company has applied for benefits under the City’s Economic 
Development Incentive Program (the “Economic Development Incentive Program”), and to 
further induce the City to grant such benefits the Company has agreed, in exchange for the ad 
valorem tax incentives granted by the City under the Economic Development Incentive Program, 
that the Company will agree to provide certain community benefits, including, but not limited to, 
educational commitments, local hiring and workforce development, public improvements, digital 
equity, and environmental sustainability and transparency commitments (collectively with the 
Jobs Commitment, the “Public Benefits”), documented in a community benefits agreement (the 
“Community Benefits Agreement”) to be entered into by and among the City, the Authority 
and the Company, in substantially the form attached hereto as Exhibit A; and 

WHEREAS, the tax abatement schedule that will apply to the real property and personal 
property portions of the Project as a result of the Company’s participation in the Economic 
Development Incentive Program, subject to the Company’s fulfillment of certain economic 
development goals (including the Investment Goal and the Jobs Goal), as described in an 
Economic Development Incentives Memorandum of Understanding (whether one or more, an 
“MOU”) by and between the Authority, the City, and the Company, [and acknowledged by the 
Clayton County Board of Assessors (the “Board of Assessors”) and the Tax Commissioner of 
Clayton County (the “Tax Commissioner”),] in substantially the form attached hereto as Exhibit 
B; and   

WHEREAS, after careful study and investigation as to the nature of the Project based 
upon information provided by the Company, at a meeting open to the public, held in accordance 
with the Open Meetings Law, the Authority has determined that, in consideration of the Public 
Benefits expected to be received, assisting with the financing of the acquisition, construction, 
installation, and equipping of the Project will be in the best interest of the citizens of the City and 
will be in furtherance of the public purposes for which the Authority was created; and 

WHEREAS, the most feasible method of financing the acquisition, construction, 
installation, and equipping of the Project is for the Authority to issue its lease purchase revenue 
bonds, in one or more series or subseries, in the maximum aggregate principal amount not to 
exceed $3,000,000,000, to be known as the “Downtown Development Authority of the City of 
Forest Park Taxable Lease Purchase Revenue Bonds (Digital Realty Trust Data Center 
Development Project) (the “Bonds”), to acquire title to the Project and for the Authority to lease 
the Project to the Company pursuant to one or more lease agreements whereby the Company 
shall make, or otherwise cause to be made, rental payments and other payments in amounts 
sufficient to pay the principal of, redemption premium, if any, and interest on the Bonds as the 
same shall become due and payable and to pay certain fees of the Authority and other amounts, 
fees, and expenses related thereto; and 

WHEREAS, the issuance of the Bonds shall be subject to (i) payment of an Authority’s 
fee equal to the greater of $3,750,000 or one-eighth (1/8th) of one-percent (1%) of the aggregate 
principal amount of the Bonds (which fee shall be payable at closing), (ii) payment of an annual, 
non-refundable fee equal to the greater of $1,687,500 or one-sixteenth (1/16th) of one-percent 
(1%) of the aggregate principal amount of the Bonds (which fee shall be payable annually on the 
anniversary of the closing date), and (iii) a reasonably acceptable financing plan being 
implemented by the Company which would comply in all respects with the laws of the State and 
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all applicable requirements of federal law, including, without limitation, the provisions of the 
Act; and 
 

WHEREAS, (i) the Bonds shall constitute special and limited obligations of the 
Authority payable solely from the revenue pledged to the payment thereof and shall not 
constitute or be deemed to constitute a debt of the Authority, the City or the State or any political 
subdivision thereof within the meaning of any State constitutional limitation on debt, nor a 
pledge of the faith and credit of the Authority, the City or the State or any political subdivision 
thereof, nor shall the Authority, the City or the State be subject to any pecuniary liability thereon, 
(ii) the Bonds shall not be payable from nor charge upon any funds other than revenue pledged to 
the payment thereof, (iii) no holder or holders of any Bonds will ever have the right to compel 
any exercise of the taxing power of the Authority, the City or the State or any political 
subdivision thereof to pay the Bonds or any interest thereon, nor to enforce the payment thereof 
against any property of the Authority, the City or the State or any political subdivision thereof, 
(iv) the Bonds shall not constitute a charge, lien or encumbrance, legal or equitable, upon any 
property of the Authority, the City or the State or any political subdivision thereof, other than the 
specific funds pledged therefor, and (v) nothing herein should be understood as an endorsement 
or evaluation of the credit quality of the Company or the Bonds; 

WHEREAS, the Company has requested that the Authority evidence its willingness to 
issue the Bonds to finance the Project and to enter into the MOU so that certain investments in 
the Project and the Company’s work to begin operation of the Project may move forward; and 

WHEREAS, in furtherance of its public purpose, the Authority has determined that it is 
in the best interests of the citizens of the area served by the Authority that the Project move 
forward without delay, and that the Authority (i) declare its intention to issue the Bonds and (ii) 
approve the form of Community Benefits Plan and the form of MOU as attached hereto; and 

NOW, THEREFORE BE IT RESOLVED, by the Board of Directors of the Downtown 
Development Authority of the City of Forest Park, and it is hereby resolved by the authority of 
the same as follows:  

1. This Resolution is adopted pursuant to the provisions of the Act; and the Board of 
Directors of the Authority, after careful consideration and deliberation, hereby finds that the 
Project for which the Bonds are to be issued will develop trade, commerce, industry, and 
employment opportunities and that together with the other expected Public Benefits are all for 
the public good and general welfare of the City and promote the general welfare of the State.  
Therefore, the proposed Project constitutes a “project” within the meaning of O.C.G.A. § 36-62-
2(6)(N). 

2. It is the Authority’s intent that an ad valorem tax leasehold valuation schedule 
apply to the Project, to be determined, subject to the confirmation by the Board of Assessors; 
provided that the Company shall acknowledge and agree that failure to attain at least [eighty 
percent (80%)] of the committed jobs and capital investment, as applicable, within three (3) 
years of the issuance of the Bonds or within one (1) year of receipt of a certificate of occupancy, 
whichever occurs sooner, will constitute a sufficient basis for the Authority or the Board of 
Assessors to review and revise the leasehold valuation schedule.  For the avoidance of doubt, 
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such ad valorem tax leasehold valuation schedule shall relate solely to ad valorem taxation 
imposed by the City. Additionally, the Company shall acknowledge and agree that failure to pay, 
or cause to be paid, only of the enumerated monetary commitments set forth in the Community 
Benefits Agreement shall constitute a default if not cured within the period provided in the 
MOU. 

3. The Company may, from time to time as it may deem necessary prior to the 
issuance of the Bonds, advance funds necessary to begin the acquisition, construction, 
installation, and equipping of the Project; any such funds so advanced shall be repaid to the 
Company from the proceeds of the Bonds when the same are issued and delivered. 

4. [The Authority accepts and approves the Company’s application with respect to 
the Project under the Economic Development Incentive Program, and the Authority 
acknowledges receipt of payment of the Economic Development Incentive Program application 
fee with respect to the Project.] 

5. For the purpose of financing the costs of the Project and other costs and expenses 
incident thereto, funding any necessary reserves and paying all or a portion of the costs of 
issuance of the Bonds, the Authority hereby declares its official intention to issue the Bonds (to 
be designated more appropriately as approved by the Authority prior to the issuance of the 
Bonds), in one or more series, in the maximum original aggregate principal amount of not to 
exceed THREE BILLION AND NO/100 DOLLARS ($3,000,000,000), or such greater amount 
as the Authority by a subsequent resolution may approve, on such terms and conditions as the 
Authority in its sole and absolute discretion by a subsequent resolution may approve under and 
in accordance with the applicable laws of the State, and further subject to the following: (a) a 
reasonably acceptable financing plan being implemented by the Company which would comply 
in all respects with State law; (b) the execution by the Company and other applicable parties of 
such documentation, including one or more MOUs and a Community Benefits Plan, as may be 
required by the Authority in its sole and absolute discretion, in order to effect the financing of the 
Project herein contemplated; and (c) the compliance with all applicable requirements of State, 
local, and federal law in effect at the time of issuance of the Bonds. 

6. The Authority finds, considers, and declares that the issuance and sale of the 
Bonds for the purposes set forth in this Inducement Resolution will be appropriate and consistent 
with the objectives of the Act and the other laws of the State. 

7. The Chair or Vice Chair and Secretary or Assistant Secretary of the Authority 
(each, an “Authorized Officer”) are hereby authorized to execute and deliver the Community 
Benefits Agreement substantially in the form attached hereto as Exhibit A, subject to such minor 
changes as approved by the Chair or Vice Chair, and execution of such Community Benefits 
Agreement will be conclusive evidence of approval of any such changes. 

8. The Authorized Officers are hereby authorized to execute and deliver one or more 
MOUs with respect to the Project, substantially in the form attached hereto as Exhibit B, subject 
to such minor changes as approved by the Chair or Vice Chair, and execution of each such MOU 
will be conclusive evidence of approval of any such changes.  
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9. The Authority has determined that no performance audit or performance review 
will be conducted with regard to the Bonds, and such statement of that determination will be 
included in the published Notice t the Public in the validation proceedings for the Bonds. As a 
result, no performance audit or performance review will be required with regard to the issuance 
of the Bonds.  However, the Company will be required to comply with annual reporting 
requirements to be set forth in the definitive bond documents to be entered into by the parties.    

10. No declaration, obligation, or agreement herein contained, or contained in any of 
the documents authorized hereby, shall be deemed to be a covenant, obligation, or agreement of 
any director, officer, agent, attorney, or employee of the Authority in his or her individual 
capacity, and neither the directors of the Authority nor any officer or employee executing any 
document authorized by this Inducement Resolution shall be liable personally thereunder or be 
subject to any personal liability or accountability by reason of the execution and delivery thereof. 

11. The Authorized Officers are hereby authorized to execute such further documents 
and do such further things as they may determine to be necessary or proper to carry out the intent 
and purpose of this Inducement Resolution or any document herein authorized.  All acts and 
doings of the directors, officers, agents, attorneys, and employees of the Authority which are in 
conformity with the purposes and intent of this Inducement Resolution and in the furtherance of 
the proposed issuance of the Bonds and the execution, delivery, and performance of any 
document authorized hereby, shall be, and the same hereby are, in all respects approved, ratified, 
and confirmed. 

12. All resolutions of the Authority or parts thereof in conflict with the provisions 
herein contained are, to the extent of such conflict, hereby superseded and repealed. 
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[Inducement Resolution – Digital Realty Trust Data Center Development Project] 

ADOPTED AND APPROVED this ____ day of __________, 2026. 

 
 DOWNTOWN DEVELOPMENT AUTHORITY 

OF THE CITY OF FOREST PARK 
 
 
 
By: ________________________________________ 
       Chair 

  
[SEAL]  
  
ATTEST: 
 
 
 
By:       
       Secretary 
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EXHIBIT A 
 

Form of Community Benefits Agreement  
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B-1 

EXHIBIT B 
 

Form of Economic Development Incentive  
Memorandum of Understanding 
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SECRETARY’S CERTIFICATE 

I, ____________________, the duly appointed, qualified and acting Secretary of the 
Downtown Development Authority of the City of Forest Park (the “Authority”), DO HEREBY 
CERTIFY that the foregoing pages of typewritten matter pertaining to the Authority declaring 
its intention to issue up to $3,000,000,000 maximum aggregate principal amount of its taxable 
lease purchase revenue bonds, in one or more series, to finance a proposed project for Digital 
Realty Trust, Inc. constitute a true and correct copy of the Resolution adopted on __________, 
2026, by the members of the Board of Directors of the Authority in a meeting duly called and 
assembled, which was open to the public and at which a quorum was present and acting 
throughout, and that the original of said Resolution appears of public record in the Minute Book 
of the Authority which is in my custody and control. 

GIVEN under my signature and seal of the Authority, this ____ day of __________, 
2026. 

       
Secretary 

[SEAL] 

 
 
 
 
 

54192.000001 EMF_US 47293614v2129512.0000001 DMS 352957587v4
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Forest Park DDA | Digital Reality Trust – Memorandum of Understanding | Draft Dated 3.6.26 

ECONOMIC DEVELOPMENT INCENTIVES  
MEMORANDUM OF UNDERSTANDING 

THIS ECONOMIC DEVELOPMENT INCENTIVES MEMORANDUM OF 
UNDERSTANDING (this “MOU”), dated as of __________, 2026, by and among the 
DOWNTOWN DEVELOPMENT AUTHORITY OF THE CITY OF FOREST PARK (the 
“DDA”), a downtown development authority and public body corporate and politic duly created 
by the Downtown Development Authorities Law, O.C.G.A. Section 36-42-1, et seq. (the “Act”) 
and an activating resolution of the governing body of the City of Forest Park, Georgia, DIGITAL 
REALTY TRUST, INC., a Maryland corporation (the “Company”), and the CITY OF 
FOREST PARK, GEORGIA (the “City”), and upon its execution hereof, and their successors 
and assigns (collectively, the “Parties”), is for the purpose of confirming the terms and obligations 
of the parties with respect to the offer and acceptance of certain economic development incentives 
and conditions.  [The CLAYTON COUNTY BOARD OF ASSESSORS (the “Board”) and the 
TAX COMMISSIONER OF CLAYTON COUNTY, GEORGIA (the “Tax Commissioner”) 
are executing this MOU to acknowledge their receipt of the same.]1 

 
The DDA intends to provide the economic incentives described below in exchange for the 

Company constructing, equipping and installing a data center development on land owned or to be 
owned by the Company (such improvements, including any tenant improvements, the 
“Improvements”, and the Improvements and the land collectively, the “Real Property”), a data 
center development (all as further described below, the “Project”).  The economic incentives are 
being provided in accordance with a Memorandum of Understanding between the DDA and 
Clayton County, Georgia (the “County Memorandum of Understanding”) regarding certain 
economic incentives for the Project, a copy of which County Memorandum of Understanding is 
attached hereto as Exhibit A. 

 
1. The Project. 

 
The Project is expected to consist of an approximately 1.6 to 1.9 million square foot data 

center co-location development comprising two to three buildings located on an approximately 97 
acre land assemblage on the site of the former Fort Gillem army base in the City (as more 
particularly described in Exhibit B attached hereto, the “Site”), together with furniture, fixtures, 
and data centers equipment including servers, storage systems, networking equipment, and power 
supply and cooling systems and other personal property (the “Personal Property”) installed or to 
be located thereon.  The Company agrees to construct the Improvements and install the Personal 
Property subject to the terms of this MOU.  The Real Property portion of the project is expected 
to result in an investment of not less than [$1,800,000,000], and the Personal Property, once 
acquired and installed, is expected to result in an investment of not less than [$1,200,000,000] (for 
a total expected Project investment of not less than [$3,000,000,000]).  The Company anticipates 
that the Project will create (a) approximately three thousand (3,000) temporary construction 
engineering, project management and skilled jobs, (b) at least ten (10) new full-time operational 
jobs in the City, with training support, and (c) at least sixty (60) permanent full-time jobs in the 

 
1NTD:  Will the Tax Assessor and Tax Commissioner agree to acknowledge (not consent) this MOU?  Good to get if 
we can.  And even if they will  not, it is helpful to share a copy with them before we take to DDA for approval of the 
form. 
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City, with average annual salary of at least $100,000 [(including management)][(excluding 
bonuses and benefits)].  In that regard, the Company commits to use, or to cause any tenant of the 
Project to use, its best efforts to (i) partner with the City’s ELEVATE program to conduct local 
job fairs, post job openings and conduct outreach for the temporary construction positions and the 
permanent positions, and shall cause its contractors and subcontractors to do the same, and (ii) 
interview and hire local employees from the County, with a priority for City residents.  The term 
for the property tax savings to be provided by this MOU is a 10-year period (the “Incentive 
Period”).  In addition, the Company has contemporaneously herewith entered into a Community 
Benefits Agreement with the City and the DDA (the “Community Benefits Agreement”), a copy 
of which is attached hereto as Exhibit C, pursuant to which the Company has agreed to provide 
certain community benefits to the City (collectively, the “Community Benefits Goal”).  The 
Company acknowledges and represents that the aforesaid projected investment amount for the 
Project (the “Investment Goal”), the projected employment opportunities at the Project (the “Jobs 
Goal”, and together with the Investment Goal, the “Economic Development Goals”) and the 
Community Benefits Goal constitute good faith and reasonable expectations for the proposed 
Project, on which the DDA may rely for the purposes of this MOU.  The Company will be 
responsible for any costs of or related to the Project (including, without limitation, those related to 
any change orders or cost overruns) to the extent that Bond proceeds are not available or are not 
sufficient to pay such costs. 

 
2. Incentive Period. 

 
It is anticipated that the Project will be completed and ready for occupancy and use on or 

before December 31, 20____.  Therefore, the parties agree that the Incentive Period shall 
commence in the year 20__2 and shall remain in effect during the Incentive Period. 

 
[IF PROJECT INSTALLED IN PHASES PARTIES WILL DICUSS OUTSIDE START 

DATES AND PHASEd STARTS FOR INVENTIVE PERIOD] 
 

3. Incentives Structure. 
 
Under the Act, the DDA does not pay ad valorem property taxes on property such as the 

Project titled to it, but such exemption does not apply to leasehold interests in such property.  The 
Clayton County Board of Assessors has adopted a policy to be applied to value such leasehold 
interests, as described in the Leases (defined below).  On or before December 31, 20____, the 
Company shall enter into a bond transaction pursuant to which title to the Project (subject only to 
encumbrances permitted by the below-defined Definitive Documents) shall be transferred to the 
DDA in exchange for the Bonds (defined below), and a leasehold interest in the Project (the 
“Leasehold Interest”) shall be provided back to the Company pursuant to one or more leases 
between the DDA and the Company (each, a “Lease” and collectively, the “Leases”).  The 
Company will be responsible for ad valorem property taxes due with respect to the Project’s land 
and the construction in progress on the land during the construction period.  Contemporaneously 
with the execution of the Leases, the DDA will acquire the Project by issuing to the Company 
taxable [draw down] bonds (the “Bonds”) as further described below.  The Company, or an 
affiliate thereof, shall purchase the Bonds, and the DDA’s interest in the Project, except for certain 

 
2 NTD: This will be the following calendar year. 
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“Unassigned Rights” as provided in the Definitive Documents, shall be pledged as security for the 
Bonds.  The Company, or an affiliate thereof, will execute a guaranty agreement guaranteeing the 
payment of the principal of and interest on the Bonds as the same becomes due. 
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4. Definitive Documents. 

 
The transaction described above will be evidenced by definitive documents in form and 

substance satisfactory to the DDA and the Company in their sole discretion (collectively, the 
“Definitive Documents”) containing such conditions, exculpations, representations, warranties, 
covenants, events of default, and remedies as are customary for transactions of this type.  The 
Definitive Documents shall be prepared by Bond Counsel (defined herein) based on this MOU and 
shall be subject to the approval of the City, the DDA, the Company, and each purchaser of the 
Bonds, and the legal counsel thereof.  This MOU shall terminate, without liability on the part of 
any party to any other party except as provided in Section 19 hereof, if, by December 31, 20____, 
(a) agreement is not reached by the parties thereto to the terms and conditions of the Definitive 
Documents to which they are parties, and (b) the DDA has not obtained a final, non-appealable 
validation order for the Bonds. 

 
5. Closing. 

 
As used herein, the “Closing” is the event at which the Bonds are issued and the other 

transactions contemplated herein are consummated. 
 

6. Inducement. 
 
The Company agrees to locate the Project in the City, within the jurisdiction of the DDA, 

provided that, and subject to the obligation to make Tax Recovery Payments (if applicable) 
pursuant to Section 13 hereof, nothing herein contained shall obligate the Company to make any 
particular level of investment or to create any particular number of jobs.  However, the realization 
of the full benefits of the incentives provided for in this MOU will depend on whether the Company 
meets the Performance Goals as set forth in Section 12.  The Company’s agreement to locate the 
Project in the City is based, in part, on the incentives being provided by the DDA in connection 
with the Leases and this MOU.  Such incentives are being provided to induce the Company to 
locate the Project in the City, with attendant job creation, investment and community benefits on 
the part of the Company, all of which constitutes valuable, non-cash consideration to the DDA and 
the citizens of the City and of the State.  The parties acknowledge that the incentives provided for 
in this MOU serve a public purpose through the anticipated job creation and investment generation 
represented by the Project. 

 
7. Site Due Diligence; Conveyance. 

 
The Site is more particularly described on Exhibit B attached hereto and incorporated 

herein by reference.  The Company shall, on and subject to the terms and conditions of this MOU, 
consummate such transactions as necessary to acquire the Site as it then exists and convey the 
same to the DDA at Closing by limited warranty deed, subject only to Permitted Exceptions 
(defined below).  In connection with the issuance of the Bonds, the DDA will become the owner 
of the Site, whereupon the Improvements will be constructed and the Personal Property installed.  
It shall be a Closing Condition in favor of the DDA that it be satisfied with all matters related to 
the Site, and the title thereto and its acquisition thereof. 
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7.1 Title Insurance.  Prior to Closing, the Company shall furnish the City and the DDA 

with a copy of a title insurance commitment from a reputable, national title insurance company 
and copies of all exceptions to title with respect to the Site.  The costs of any title insurance 
commitment(s) and resulting policy(ies) issued to the Company or the DDA in connection with 
the Project and the Bonds related to the fee interest shall be the responsibility of the Company. 

 
7.2 Survey.  The Company, at the Company’s expense, will provide the DDA (i) within 

thirty (30) days of the Effective Date of this Agreement, a boundary survey with respect to the Site 
(the “Boundary Survey”) sufficient for purposes of conveying title by limited warranty deed, and 
(ii) prior to Closing, a final ALTA/NSPS Land Title Survey of the Site, in form and substance 
satisfactory to the Company and the DDA, certified to the DDA, the Company and any other 
entities as directed by the DDA (the “ALTA Survey” and, together with the Boundary Survey, 
the “Survey”).  It shall be a Closing Condition in favor of each of the DDA and the Company that 
such Party be reasonably satisfied with the Survey. 

 
7.3 Environmental Phase I.  Reasonably prior to the Closing, the Company shall 

provide to the DDA, at the Company’s expense, a copy of the environmental site assessment report 
(the “Phase I Report”) that summarizes the results of an environmental site assessment (the 
“Phase I Assessment”) of the Site.  If the Phase I Report contains a recommendation for further 
assessment, the Company shall provide a copy of any such assessment (the “Phase II 
Assessment”).  The DDA’s satisfaction with the Phase I Assessment and any Phase II Assessment 
conducted pursuant to this Section 7.3, together with the DDA’s satisfaction with the 
environmental condition of the Site, shall be Closing Conditions in favor of the DDA. 

 
8. Development of the Project. 

 
8.1 Utilities.  The Company shall be responsible for the delivery of adequate water, 

sewer, natural gas, electricity and other utilities required for the Project. 
 
8.2 Design.  The Company shall be responsible for the design of the Project and the 

selection of the Personal Property. 
 
8.3 Construction, Generally.  The Company shall be responsible for the design, 

construction and installation of the Improvements.  Without limitation, the Company will select 
one or more contractors (collectively, the “Contractor”) for such construction and enter into one 
or more agreements, as principal and not as agent of the DDA, with the Contractor for the 
construction of the Project.  The Improvements shall be constructed in compliance with applicable 
laws, including applicable zoning laws, building codes, environmental laws and other restrictions. 

 
8.4 Acquisition and Installation of Personal Property.  The Company will be 

responsible for the acquisition and installation of the Personal Property to be installed in or upon 
the Real Property.  The Leases will provide for the Company to convey title to the Personal 
Property to the DDA from time to time by one or more bills of sale as the items of Personal 
Property are acquired and installed at the Site. 
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8.5 Total Project Costs.  The Company will be responsible for any costs of or related 
to the Project (including, without limitation, those related to any change orders or cost overruns) 
to the extent that Bond proceeds are not available or are not sufficient to pay such costs. 

 
8.6 Permitted Exceptions; Indemnity by the Company.  Without limitation, the 

Company shall keep the Project free and clear of all liens and encumbrances attributable to the 
Company, except for Permitted Exceptions. The Company shall indemnify, hold harmless and 
defend the City, the DDA and their respective officials, members, officers, employees, financial 
advisors, attorneys and other representatives from and against any and all loss, liabilities and third-
party claimsthat may arise out of or relate to:  (i) any lien or encumbrance other than Permitted 
Exceptions, (ii) any act or omission by or attributable to the Company, the Contractor or any 
Personal Property installation contractor (including, without limitation, the acts or omissions of 
their respective vendors, contractors or subcontractors, agents, employees or representatives) 
related to the Project, or (iii) this transaction, including the Bonds or the issuance thereof, or the 
ownership or operation of the Project.  The foregoing notwithstanding, if a court of competent 
jurisdiction determines that any of the provisions of this Section violate O.C.G.A. § 13-8-2, the 
indemnity contained in this Section shall not extend to any indemnification which is prohibited by 
O.C.G.A. § 13-8-2.  The indemnity contained herein shall expressly survive the Closing or the 
expiration or termination of this Agreement or the Leases. As used herein, “Permitted 
Exceptions” shall be defined as the Definitive Documents (defined below) and any liens, 
encumbrances or exceptions contained on Exhibit D hereto or otherwise specified in this MOU as 
being acceptable, or defined as such in the Leases 

 
8.7 Year 1.  As used herein, “Year 1” means the first calendar year after all of the 

following have occurred but in no event later than 20_____:  (x) the Closing has occurred, and (y) 
the Project has been placed in service. 

 
9. Financing of the Project. 

 
9.1 Bonds.  In order to establish the bond-financed sale-leaseback structure that is 

necessary for the provision of certain of the incentives contemplated herein, including, without 
limitation, ad valorem property tax savings for the Project, the DDA will issue Bonds to the 
Company, and in connection therewith will transfer legal title to the Project as it then exists or is 
modified and extended, during the term of the Leases, to the DDA.  Subject to the succeeding 
sentence, the final maturity date for the Bonds shall be not later than December 31 of the year that 
is [twelve (12) years] following the date of its issuance.  The payments required to be made under 
the terms of the Bonds will be the same, in timing and amount, as the payments required to be 
made under the Leases for purposes of paying debt service on the Bonds. 

 
9.2 Maximum Principal Amount of the Bonds.  Without limitation, the maximum 

aggregate principal amount of the Bonds shall be $3,000,000,000.   

9.3 Tax Status of the Bonds.  For U.S. federal income tax purposes (and conforming 
state and local tax purposes), the Parties intend, solely for the purpose of income tax reporting 
purposes, to identify the DDA as a nominee or custodian so that the Company may be treated as 
owning the Project at all times during the transaction described herein, and the Bonds and the 
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Leases may be disregarded for income tax purposes.  Neither the City, the DDA, the Board nor the 
Tax Commissioner shall have any liability for any income tax position or obligations of the Parties. 

9.4 Roles of Counsel and Advisors.  By agreement of the Parties, the law firm of 
Denmark Ashby & Matricardi, Atlanta, Georgia shall serve as counsel to the DDA (the “DDA’s 
Counsel”) [and counsel to the City (“City Attorney”)].  The law firm of Hunton Andrews Kurth 
LLP, Atlanta, Georgia shall serve as bond counsel (“Bond Counsel”) to the DDA.  Counsel for 
the Company shall be [_________]  (“Company Counsel”), who shall provide a normal and 
customary legal opinion with respect to the Company and the Definitive Documents to which 
Company is a party. 

9.5 Repayment of the Bonds.  The Company shall be responsible for the repayment of 
the Bonds.  Without limitation, the Bonds shall not be general obligations of the City nor the DDA, 
but shall be special and limited obligations payable solely from the payments received under the 
Leases and other pledged security.  Neither the DDA, the City, the State nor any other public body 
shall have any obligation or pecuniary liability for repayment of the Bonds other than to remit 
payments to the holders of the Bonds, except from amounts received under the Leases.  The Parties 
acknowledge and agree that, provided that the legal holder of the Project is the same entity as the 
lessee under the Leases, actual payments of amounts due under the Leases and the Bonds shall be 
netted against each other and thus shall not be paid by either side, and such arrangement shall be 
documented under a home office payment agreement among the Trustee for the Bonds, the 
Company, in its capacity as Bondholder, and the Company, in its capacity as Lessee, so that cash 
payments are not required to be made between the relevant parties. 

9.6 The Leases.  The Leases shall contain terms and provisions substantially of the type 
normally included in leases between governmental “conduit” bond issuers and users of bond-
financed property.  Except as contemplated herein, the DDA shall not convey, transfer or encumber 
its interests under the Incentive Lease.  The Incentive Lease will be triple net type leases. 

9.7 Purchase Option.  Subject to the bond purchase agreement related to the Bonds, the 
DDA, in the Leases or by separate instrument, shall grant the applicable Company the option to 
purchase the Project (a “Purchase Option”), to the extent that the DDA holds title thereto at the 
time, exercisable for (i) an option exercise price of $1; (ii) plus any other amounts due to the DDA 
that must be paid at such time, including, without limitation, Recovery Payments (defined below) 
due pursuant to the Tax Incentives Schedule (defined herein); and (iii) if all of the Bonds have not 
theretofore been retired, the Company shall cause all of the Bonds to be retired or cancelled.  
Payment of the amounts so required is a condition to the closing under such Purchase Option. 

10. Construction and Permanent Financing.   
 

The Company shall be responsible for arranging the necessary construction and permanent 
financing for the Project.  The DDA will, upon its acquisition of the Project, grant to the lender a 
nonrecourse security interest in the Project, pursuant to such documents and instruments as the 
lender may reasonably request, which shall be subject to the review and approval, at the 
Company’s expense (not included in the fees listed on Exhibit G) by counsel to the DDA.  The 
parties agree to seek due validation of the Bonds in accordance with Georgia law and that the 
validation process shall include a ruling that the Lease and this MOU set forth a reasonable and 
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non-arbitrary method of arriving at the fair market value of the property that is the subject of the 
bond transaction for purposes of tax assessment. 
 
11. PILOTs on Licensed Interest and Reduced Ad Valorem Tax Payments on Leasehold 
Interest. 

 
11.1 All Parties to this Agreement recognize that the DDA is not subject to ad valorem 

property taxation on its interest in the Real Property.  The Parties agree that the interest of the 
Company in the Real Property during the term of the Leases shall be deemed as (i) a licensed 
interest (the “Licensed Interest”) prior to the issuance of the final certificate of occupancy (the 
“Final Certificate of Occupancy”) and (ii)] a taxable leasehold interest in an estate for years (the 
“Leasehold Interest”) until the end of the Incentive Period for such Real Property (unless such 
term is subject to an Acceleration of End Date, as described in Schedule 1 hereto).  The Parties 
agree that the valuation of Licensed Interest or Leasehold Interest in the Real Property and the 
Personal Property, as applicable, shall be as provided in Exhibit E (the “Tax Incentive Schedule”) 
attached hereto.  Prior to Year 1, the Company agrees that in consideration of the Bonds and the 
Leases and other benefits, the Company will pay PILOTs based upon the valuation of the Project, 
as set out in the Tax Incentive Schedule. 

 
11.2 Reversion to Normal Taxation.  If the Leases are terminated or expire and the 

Company cancels or repays the Bonds and retakes title to the Project, the Company’s interest in 
the Project will be taxable according to normal ad valorem property taxation rules that are 
applicable to privately-owned property beginning with January 1 of the calendar year immediately 
following the calendar year in which the Leases are terminated or expire, the Bonds are prepaid or 
canceled, and the Company retakes title to the Project. 

 
12. Annual Report.   
 

On an annual basis, the Company (or successors in interest) shall file returns with respect 
to the Company’s leasehold interest in the property comprising the Project for ad valorem property 
taxation purposes in Clayton County.  No later than April 1 of each year following a year that is 
in the Incentive Period3, the Company shall provide to the DDA an “Annual Report” which shall 
include a Jobs Report, an Investment Report and a Community Benefits Report (each described 
below) and shall be in substantially the form attached hereto as Exhibit F and incorporated herein 
by reference.  The DDA will share copies of this MOU and each Annual Report with the Board of 
Assessors. 

 
12.1 Jobs Report.  The “Jobs Report” shall contain a statement as to the monthly 

average number of temporary construction jobs, full-time operational jobs and permanent jobs 
provided by the Company at the Project during the immediately preceding calendar year and shall 
provide such supporting extracts from the Company’s employment records, as the DDA shall 
reasonably request and that the Company.  If in the year immediately preceding the filing of a Jobs 
Report, the monthly average number of full-time employees working at the Project is less than the 
Jobs Goal, the actual number of such full-time employees shall be subtracted from the Jobs Goal 

 
3 NTD: Will DDA want Community Benefits Report during the construction period, before the Incentive Schedule 
begins?  
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for such year to obtain the “Jobs Shortfall.” The number of jobs constituting the Jobs Shortfall 
shall be divided by the Jobs Goal to determine the “Jobs Shortfall Percentage.” The calculation 
of any such Jobs Shortfall Percentage shall be included in the Annual Report.  In satisfying the 
Jobs Goal, a “job” shall be a “full-time job,” as defined and determined, from time to time, 
according to a portion of the definition of “full-time job” from the job tax credit regulations of the 
Georgia Department of Community Affairs, which portion is set forth below.  “Full-Time Job” 
means the following:  “a job with no predetermined end date, with a regular work week of 35 hours 
or more on average for the entire normal year of local company operations.” References to jobs 
herein have the same meaning as in the above-mentioned regulations.  That is, references are to 
the monthly average number of full-time employees in a taxable year, which shall be determined 
by counting, for each month of the taxable year, the total number of full-time employees that are 
subject to Georgia income tax withholding as of the last payroll period of the month or as of the 
payroll period during each month used for the purpose of reports to the Georgia Department of 
Labor, adding the monthly totals of full-time employees, and dividing the result by the number of 
months the business enterprise was in operation during the taxable year. 

 
12.2 Investment Report.  The “Investment Report” shall contain a statement as to the 

aggregate capital investment provided by the Company, and other sources, with respect to the 
Project as of December 31 of the immediately preceding calendar year, including, without 
limitation, any capital investment newly made in the preceding calendar year, and shall provide 
such supporting extracts from the asset records of the Company and as the DDA shall reasonably 
request.  If on December 31 of the year immediately preceding the filing of an Investment Report, 
the aggregate capital investment with respect to the Project by the Company, and other sources, in 
the aggregate is less than the Investment Goal, the actual aggregate capital investment shall be 
subtracted from the Investment Goal to obtain the “Investment Shortfall.” The dollar amount 
constituting the Investment Shortfall shall be divided by the Investment Goal to determine the 
“Investment Shortfall Percentage.” The calculation of any such Investment Shortfall Percentage 
shall be included in the Investment Report. 

 
12.3 Community Benefits Report.  The “Community Benefits Report” shall contain a 

statement as to status of each obligation of the Company described in the Community Benefits 
Agreement. Failure by the company to pay, or cause to be paid, any of the enumerated monetary 
commitments set forth in the Community Benefits Agreement shall constitute a default under the 
Community Benefits Agreement and this MOU if such failure is not cured within [X] days after 
written notice. 
 
13. Recovery Payments.   
 

The “Combined Shortfall Percentage” shall be the average of the Jobs Shortfall 
Percentage and the Investment Shortfall Percentage and shall be stated in the Annual Report.  If 
an Annual Report shows that, as of December 31 of the immediately preceding year, there is a 
Combined Shortfall Percentage of more than [20%], then the Company, in such Annual Report, 
shall calculate the “Recovery Payment” at the time the Annual Report is submitted to the DDA.  
In the Annual Report, the Company shall calculate the Recovery Payment by the sum of (1) the 
result of multiplying the amount of the ad valorem property taxes it saved in the immediately 
preceding year as a result of the application of the Tax Incentive Schedule (without reducing such 
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savings on account of any payment made under this paragraph in such prior year) by the Combined 
Shortfall Percentage plus, (2) the absolute dollar shortfall of any of the enumerated monetary 
commitments set forth in the Community Benefits Agreement.  The portion of the Recovery 
Payment calculated based on the Jobs Shortfall Percentage and the Investment Shortfall Percentage 
shall be paid to the Tax Commissioner. Any payment made to the Tax Commissioner under this 
paragraph shall be distributed by the Tax Commissioner among the applicable taxing jurisdictions 
ratably to their respective millage rates in such immediately prior year. The portion of the Recovery 
Payment determined by any shortfall in the monetary commitments under the Community Benefits 
Agreement shall be paid to DDA for subsequent distribution to the parties entitled to such amounts 
under the Community Benefits Agreement. 

 

14. Failure to File Report or Make Payment.   
 

If the Company fails to pay any Tax Recovery Payment when due, interest shall be paid by 
the Company thereon at the rate of 1% per month until paid, with such interest accrual commencing 
thirty (30) days after the due date of the applicable Tax Recovery Payment.  If there has been a 
failure which is not cured within 30 days following a written notice from the City or DDA that it 
must be cured, the City or DDA shall be entitled to enforce its rights under this Section 14 and the 
Company shall indemnify the City or DDA for all costs of enforcement, including any court costs 
and reasonable and actual attorneys’ fees and court costs. 
 
15. Governing Law.   
 

The parties agree the validity, interpretation, and all rights and obligations are governed, 
controlled, and defined by and under the laws of the State of Georgia. 
 
16. Termination. 

 
16.1 Delay.  If, despite the good faith efforts of the Parties, the Closing has not occurred 

by 5:00 o’clock p.m., Forest Park, Georgia, time, on [___________], then the DDA or the 
Companies may terminate this Agreement by written notice to the other Party, without any further 
liability except as otherwise expressly provided in this MOU.4 

16.2 Approval by Governing Bodies.  Upon its execution of this MOU, each Party and 
each signatory of an Acknowledgment hereto represents and warrants that its governing body or 
other authorized committee or official thereof has approved and authorized its entry into such 
MOU or Acknowledgment. 

16.3 Closing Conditions.  Any Party shall have the right to terminate this Agreement 
prior to the Closing, without any further liability except as otherwise expressly provided in this 
MOU, effective immediately upon giving written notice to the other Parties, if:  (i) any other Party 
is in breach of this Agreement and remains in breach of this Agreement thirty (30) days after 
receiving notice of such breach, or (ii) there has been commenced or threatened against the DDA, 
the City, the Company or any Affiliate thereof, any proceeding (a) involving any challenge to, or 

 
4NTD:  This assumes that the MOU will be approved and signed before the Bond Resolution or the other incentive 
documents are signed.  Is that our expectation? 
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seeking damages or other relief in connection with, any of the matters that are the subjects of this 
Agreement, or (b) that may have the effect of preventing, delaying, making illegal, imposing 
limitations or conditions on, or otherwise interfering with, any of such matters.  An uncontested 
validation proceeding for the Bonds shall not be considered a proceeding within the meaning of 
this Section 16.3. 

16.4 Termination Rights.  Each of the DDA or the Company shall have the right to 
terminate this MOU without any further liability except as otherwise expressly provided in this 
MOU, effective immediately upon giving written notice thereof to the other parties, pursuant to 
any provision allowing it to do so contained elsewhere in this MOU.  Without limitation, the City 
and the DDA shall have the right to terminate this Agreement, effective immediately upon giving 
written notice to the Parties if, by the Closing (or if this Agreement specifies another time therefor, 
then by such time) each Closing Condition set forth herein in favor of the City and the DDA has 
not been satisfied.  If the Company and the DDA does not exercise any such right to terminate by 
the Closing (or by such other time specified), then, as of the Closing, such right shall be deemed 
waived with respect to the subject thereof. 

16.5 Effect of Termination.  If any Party terminates this Agreement pursuant to a right 
provided herein or if this Agreement expires, this Agreement shall terminate or expire as to all 
Parties without any further liability on the part of any Party, except as may theretofore have 
accrued, or except as otherwise expressly provided in this Agreement, or shall exist as a result of 
any prior breach hereof. 

17. Notices & Authorized Representatives.  Written notices required to be given by the terms 
of this MOU shall be directed to the respective authorized representatives of the parties as follows: 

 

To the DDA: Downtown Development Authority 
     of the City of Forest Park 
745 Forest Parkway 
Forest Park, Georgia 30297 
Attn:  Chairman 
 

with a copy to: Denmark Ashby Matricardi LLC 
100 Hartsfield Centre Pkwy, Suite 400 
Atlanta, Georgia 30354 
Attn:  Danielle M. Matricardi, Esq. 
 

and a copy to: Hunton Andrews Kurth LLP 
600 Peachtree Street NE, Suite 4100 
Atlanta, Georgia 30308 
Attn:  Douglass P. Selby, Esq. 
 

To the Company: Digital Realty Trust, Inc. 
[address] 
Attn: 
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with a copy to: [Company counsel] 

[address] 
Attn: 
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18. Transfers.   

 
18.1 Transfer of this MOU.  All rights and benefits of the Company under this MOU 

and under the DDA’s resolution authorizing this MOU may be transferred and assigned by the 
Company, in whole or in part, to:  (a) any Affiliate of the Company, or (b) with the written approval 
of the DDA, which approval shall not unreasonably be withheld, conditioned or delayed, to any 
one or more persons or entities which propose to acquire the Project, in either case with the same 
effect as if such Affiliate or such persons or entities were named as the “Company” in this MOU 
and in the DDA’s resolution authorizing this MOU.  Unless otherwise agreed in writing by the 
DDA, the assignment of the Company’s rights shall not release the Company from its obligations 
for costs and indemnification and following any such assignment, the Company and such assignee 
shall be jointly and severally liable for costs and indemnification hereunder 

18.2 Transfer of the Project, the Lease and Other Definitive Documents. 

18.2.1 Except as expressly provided in this Section, after the Closing the Company 
may not, without the prior written consent of the DDA, (a) transfer the Project, or (b) assign its 
interests and rights under the Lease or other Definitive Documents or sublease any part of the 
Project.  The foregoing shall not be construed to impose any restriction on the transfer of equity 
interests in the Company. 

18.2.2 The Company, as tenant, may sublease (or lease, to the extent that a leasing 
continues beyond the term of the Lease) the Project as a whole or in portions, provided that (a) any 
such transaction outside of the ordinary course of the Company’s business shall be subject to prior 
approval by the DDA, as landlord, which may not unreasonably be withheld, conditioned or 
delayed, and (b) in the case of all transactions, the sublease is expressly subject and subordinate to 
the Lease, and that the Company is not released from its obligations under the Lease. 

18.2.3 The Lease and the other Definitive Documents may be assigned in whole or 
in part without the consent of the DDA in the event (i) the assignee is an Affiliate of the Company 
and is solvent after giving effect to such assignment, or (ii) the Company consolidates with or 
merges into another domestic entity or permits one or more domestic legal entities to consolidate 
with or merge into it or the Company transfers or conveys all or substantially all of its assets to 
another domestic legal entity, but only on the condition that the assignee legal entity or the legal 
entity resulting from or surviving such merger or consolidation (if other than the Company) or 
legal entity to which such transfer is made is then solvent and, in the case of either (i) or (ii), the 
assignee shall expressly assume in writing and agree to pay and to perform all of the Company’s 
obligations under the Definitive Documents. 

18.2.4 The Company may assign its interest in the Project, the Lease and the other 
related Definitive Documents pursuant to an Exempt Assignment (defined below) without the 
approval of the DDA; provided that, any assignee of the Company shall agree to fully and 
unconditionally assume all obligations of the Company arising under such Lease and such other 
Definitive Documents, including, without limitation, all indemnity provisions contained in the 
Lease.  Such assumption may be limited to matters first arising from and after the date of the 
assignment, provided that the assignor and assignee have received prior written confirmation from 
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the DDA that the DDA is satisfied that the Company will have the financial capability thereafter 
to satisfy, and will continue to satisfy, its continuing indemnification obligations.  Without 
limitation, the DDA may condition its satisfaction with such financial capability upon the 
Company providing surety satisfactory to the DDA. 

18.3 An “Exempt Assignment” means any of the following assignments: 

18.3.1 Any bona fide mortgage or leasehold mortgage; 

18.3.2 The acquisition by any mortgagee or leasehold mortgagee or its designee of 
the leasehold interest through the exercise of any right or remedy of such mortgagee or leasehold 
mortgagee under a bona fide mortgage or leasehold mortgage, including any assignment of the 
leasehold interest to a mortgagee or the leasehold mortgagee or its designee made in lieu of 
foreclosure; 

18.3.3 Any foreclosure sale by any mortgagee or leasehold mortgagee pursuant to 
any power of sale contained in a bona fide mortgage or leasehold mortgage; 

18.3.4 Any sale or assignment of the leasehold interest by any mortgagee or 
leasehold mortgagee (or its designee) which has acquired the leasehold interest by means of any 
transaction described above; 

18.3.5 Any sale or assignment of the leasehold interest to any Qualified Real Estate 
Investor (defined below); and 

18.3.6 Any sale or assignment of the leasehold interest to any person or entity if 
(1)  the proposed assignee provides Adequate Financial Assurance (defined below) of the payment 
of rent and other financial obligations under the Lease for the period the proposed assignee is the 
lessee under such Lease, and (2) the proposed assignee has sufficient industry experience to 
properly operate, or oversee the operation of, the Project. 

18.4 “Qualified Real Estate Investor” means any of the following: 

18.4.1 Any Institutional Investor; or 

18.4.2 Any person or entity domiciled within the United States of America and 
having a minimum net worth of $10,000,000 (either itself or in its direct or indirect constituent 
members or partners), as certified by a reputable firm of certified public accountants, provided 
such person or entity has sufficient industry experience to properly operate, or oversee the 
operation of, the Project. 

18.4.3 Any partnership having as a general partner any person or entity described 
in (a) above. 

18.5 “Institutional Investor” means any of the following persons: 
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18.5.1 Any savings bank, savings and loan association, commercial bank, or trust 
company having shareholder equity (as determined in accordance with GAAP accounting) of at 
least $50,000,000; 

18.5.2 Any college, university, credit union, trust or insurance company having 
assets of at least $50,000,000; 

18.5.3 Any employee benefit plan subject to ERISA having assets held in trust of 
$50,000,000 or more; 

18.5.4 Any pension plan established for the benefit of the employees of any state 
or local government, or any governmental authority, having assets of at least $50,000,000; 

18.5.5 Any limited partnership, limited liability company or other investment 
entity having either (A) total assets under ownership or management of at least $50,000,000, or 
(B) committed capital of at least $50,000,000; 

18.5.6 Any corporation, limited liability company or other Person having 
shareholder equity (or its equivalent for non-corporate entities) of at least $50,000,000; 

18.5.7 Any lender of substance which performs real estate lending functions 
similar to any of the foregoing, and which has assets of at least $50,000,000; and 

18.5.8 Any partnership having as a general partner or as an investor limited partner 
any person or entity described above, or any corporation, limited liability company or other person 
or entity controlling, controlled by or controlled with any person or entity described above. 

18.6 For purposes of this Article, the term “Adequate Financial Assurance” means a 
guaranty of payment of the rent and other financial obligations of the Company under the Lease, 
including, without limitation, the indemnity obligations of the Company, made by a Qualified Real 
Estate Investor or Institutional Investor for the period of time that the proposed assignee is the 
Company under the Lease. 

18.7 As used herein, “Affiliate” means any person or entity (as used herein “entity” 
includes, without limitation, any public body) that directly, or indirectly through one or more 
intermediaries, controls, is controlled by or is under common control with, a specified person or 
entity.  As used herein, the term “control” of a person or entity means the possession, directly or 
indirectly, of the power:  (A) to vote 10% or more of the voting securities of such person or entity 
(on a fully diluted basis) having ordinary power to vote in the election of the governing body of 
such person or entity, or (B) to direct or cause the direction of the management or policies of a 
person or entity, whether through the ownership of voting securities, by contract or otherwise. 

18.8 Further Conditions. Any provision hereof to the contrary notwithstanding, any 
assignment of this Agreement, the Project, the Lease or the other Definitive Documents, shall be 
further subject to the following conditions: 

18.8.1 No assignment shall relieve the assignor from primary liability for its 
obligations under the assigned documents or instruments accruing prior to the date of such 
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assignment unless the assignor shall have obtained the consent (i) of the DDA and (ii) after the 
issuance of the Bond, of the holder of the Bond; provided, however, in connection with such an 
assignment, the assignor shall be automatically released from all liabilities and obligations 
accruing under the assigned documents or instruments after the effective date of such assignment 
if (x) the DDA approves any such assignment or (y) such assignment or other transactions are 
otherwise permitted hereunder, and in any case the assignee must assume such liabilities and 
obligations; 

18.8.2 The assignor shall, within 15 days after the delivery thereof, furnish or cause 
to be furnished to the DDA and (after the issuance of the Bond) to the holder of the Bond a true 
and complete copy of each such assignment, together with any instrument of assumption; and 

18.8.3 At all times the lessee under the Lease, the holder of the Bond and the 
counterparty to the other Bond Documents, must be the same assignee or pledgee of the Company. 

19. Fees and Expenses.   
 

The Company agrees to pay the “Total Fees and Expenses” listed on Exhibit G attached 
hereto, with partial payments to made as follows:  (i) contemporaneously with the DDA’s approval 
of the inducement resolution, the form of Lease Agreement and the form of this MOU, the 
Company agrees to pay the “Inducement Resolution Fees and Expenses” listed on Exhibit G 
attached hereto, and  (ii) contemporaneously with the successful validation of the Bonds, the 
Company agrees to pay the “Validation Fees and Expenses” listed on Exhibit G attached hereto.  
Payment of the Inducement Resolution Fees and Expenses and the Validation Fees and Expenses 
shall be credited toward the Total Closing Fees and Expenses due at Closing.  A payment based 
on progress made shall be made if validation of the Bonds has not occurred by December 31, 2026.  
Total Closing Fees and Expenses listed on Exhibit B do not include fees resulting from any 
intervention in a validation, or from any other event reasonably beyond the control of the DDA or 
counsel.  The Company further agrees to pay to the DDA the “Annual DDA Fee” listed on Exhibit 
G attached hereto. 
 
20. Entire Agreement.   
 

This MOU represents the entire agreement between the parties hereto and supersedes all 
prior negotiations, representations, or agreements, whether written or oral.  This MOU may be 
amended only by written instrument, subject to approval and execution by all parties. 
 
21. Effective Date.   

 
This MOU shall become effective upon its execution and delivery, which may occur in one 

or more counterparts, each of which shall be deemed an original, but all of which together shall 
constitute one and the same instrument.  A counterpart signed and transmitted by facsimile or by 
email as a .pdf file is to be treated as an original document.  The signature of any party thereon, 
for purposes hereof, is to be considered the same as an original signature, and the document 
transmitted is to be considered to have the same binding effect as an original signature on an 
original document. This MOU shall remain in force and effect for the term of the Incentive Period.  
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(Signatures begin on next page) 
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So agreed this the _______ day of _____________, 2026. 

DOWNTOWN DEVELOPMENT AUTHORITY 
OF THE CITY OF FOREST PARK 

By:   
Chair 

Attest: 

   
Secretary 

[SEAL] 

(Signatures continue on next page) 
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DIGITAL REALTY TRUST, INC., a Maryland 
corporation 

By:  [SEAL] 
Name: 
Title: 
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EXHIBIT A 

COUNTY MEMORANDUM OF UNDERSTANDING 
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EXHIBIT B 

LEGAL DESCRIPTION OF SITE 
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EXHIBIT C 

COMMUNITY BENEFITS AGREEMENT 
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EXHIBIT D 

PERMITTED EXCEPTIONS 
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EXHIBIT E 

TAX INCENTIVE SCHEDULE 
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EXHIBIT F 

FORM OF ANNUAL REPORT 

[DATE] 

Downtown Development Authority of the City of Forest Park 
745 Forest Parkway 
Forest Park, Georgia 30297 
Attn:  Chairman 

Re: 20_ ANNUAL REPORT - Memorandum of Understanding and Economic 
Development Agreement (“EDA”) between Gillem Logistics Center Building 600, 
LLC (the “Company”) and the Downtown Development Authority of the City of 
Forest Park (the “DDA”) regarding the capital project located at _______ Anvil 
Block Road, Forest Park, Georgia (the “Project”) 

Dear _____________: 

This letter shall serve as the 20____ Annual Report, as required under the EDA. 

Jobs Report 

[The monthly average number of full-time jobs at the Project determined in accordance with the 
EDA during 20_____ was _______.  The Jobs Goal is _____ jobs.  The Jobs Shortfall for 20____ 
is _____ jobs.  The Jobs Shortfall Percentage is _______%.] 

OR 

[The monthly average number of full-time jobs at the Project determined in accordance with the 
EDA during 20_____ was _______.  The Jobs Goal is _____ jobs; therefore the Jobs Goal has 
been met and satisfied.] 

Investment Report 

[The Company has invested and caused to be invested at least $__________ in the Project.  The 
Investment Goal is $_____________.  The Investment Shortfall for 20____ is$_______________.  
The Investment Shortfall Percentage is ______%.] 

OR 

[The Company has invested and caused to be invested at least $_______ in the Project.  The 
Investment Goal is $_____________.  The Investment Shortfall for 20_____ is $_______; 
therefore the Investment Goal has been met and satisfied.] 

Community Benefits Report 
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[The Company hereby represents that it is in compliance with the Community Benefits Agreement 
[except for $__________ due in respect of Section __ of the Community Benefits Agreement.]] 

Tax Recovery Payments 

The Combined Shortfall Percentage for 20_____ is ______% ((_______% + _______%) ÷ 2).  [IF 
THE COMBINED SHORTFALL PERCENTAGE IS MORE THAN 20% AND A TAX 
RECOVERY PAYMENT IS DUE, THAT PAYMENT SHOULD BE CALCULATED HERE] 

In addition, the amount of the monetary commitment due, but not paid, under the Community 
Benefits Agreement is $_________. 

Please do not hesitate to let us know if you require any additional information. 

Sincerely, 
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EXHIBIT G 

FEES AND EXPENSES 

Total Closing Fees and Expenses: 

Payable to: 

Inducement 
Resolution 

Fees and Expenses 
Validation  

Fees and Expenses 
Total Closing  

Fees and Expenses 

DDA $__________ $__________ An amount equal to 
the greater of 
$________ or one-
eighth (1/8th) of one-
percent (1%) of the 
aggregate principal 
amount of the Bonds 

DDA Counsel $___________ plus 
actual expenses 

$___________ plus 
actual expenses 

$___________ plus 
actual expenses 

DDA Financial 
Advisor 

$___________ plus 
actual expenses 

$___________ plus 
actual expenses 

$___________ plus 
actual expenses 

Bond Counsel $___________ plus 
actual expenses 

$___________ plus 
actual expenses 

$___________ plus 
actual expenses 

 
Annual DDA Fee: 

The Company agrees to pay, annually on the anniversary of the Closing, to the DDA an annual, 

non-refundable fee equal to the greater of $_______ or one-sixteenth (1/16th) of one percent (1%) 

of the aggregate principal amount of the Bonds. 

 

129512.0000001 DMS 354794227v5
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Rochelle B. Dennis
Economic Development Director

(470) 542-6286 | rdennis@forestparkga.gov

Economic Development Update
March 26, 2026
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Main Street Update
• UPCOMING EVENTS

• 3rd Annual Wine Crawl– April 2026

• Wine Crawl – April 2026

• Longest Table – April 2026

• Yoga in Park  - July 2026

• Blues on Main – October 2026

• Scarecrow Showdown – October 2026

• Pawtober Fest – October 2026

• Small Business Saturday– November 2026

• Wreath Decorating Contest – December 2026
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Taste of Forest Park
• Taste of Forest Park 

• Friday, April 3, 2026 | 5:00 – 8:00 p.m. | Bill Lee Park

• Bring your appetite and your community spirit!

•  Calling All Food Vendors! Be part of First Taste of Forest Park on 
Friday, April 3, 2026, 5–6:30 PM at Bill Lee Park. Showcase your 
menu, connect with the community, and serve up your best flavors 
at this highly anticipated local tasting event. Spaces are limited—
reserve your spot today!
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New Manager Retreat

• Thomasville, GA, March 24-25, 2026
• Tools, Practical Ideas, Supportive Connections
• Main Street Principles
• Working with Boards and Community Partners
• Implementing strategies that support our downtown
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3rd Annual Wine Crawl

• In Celebration of Georgia Cities Week
• Presented by Main Street Forest Park and the 

Downtown Development Authority 
• Friday, April 24, 2026 | 5:30 – 8:30 p.m. | Fountain on 

Main 
• Wine Tastings - Wine Pull - Vino Bingo - Sip & Paint - 

Live Music – Karaoke – Food Trucks - & More
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Economic Development Update
• FOREST PARK BUSINESS ASSOCIATION

• Forest Park Business Association Breakfast  – April 22@ 9am 
(696 Main Street)

• FILM FOREST PARK
• 21 Savage
• Pusha T
• Murder in Music City

• HOUSING
• GICH – Georgia Initiative for Community Housing – Spring 

Retreat April 14-16
• Clayton County Housing Collective
• Housing Assessment & Strategy

• DEPARTMENT UPDATES
• American Connection Corp Host Site / Interns
• New Business Welcome Packets
• EconDev Newsletter
• Concierge Project Meetings w/ PCD
• Standard Operating Procedures
• Vacant Commercial Registry

• WORKFORCE DEVELOPMENT

• Elevate Program Partnership 

• Compudot Computer Giveaway (under review)

• Forest Park Job Fair (in partnership with 
Councilwoman Wells)

• Trade Pathways Job Fair (pending)

• Clayton County Workforce Collective

• CareerReady ATL

• AeroATL Workforce Collective

• GA Power Partnership 

• LOT (Local Opportunity for Today and 
Tomorrow)

• Lighcast

• CITY PLAZA BLIGHT

• Assessment & Data Collection

• Signage, landscape, lighting, maintenance, 
upgrades, façade, parking

• Grant program (draft)
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Economic Development Update
• UPCOMING ENGAGEMENTS

• Clayton County Day at the Capital (March 26)
• ADMIN / OTHER

• Impact Fees Assessment (PCD)

• Business Investment – Incentives – Public-Private 
Partnership

• Tax Allocation Districts (TADs)

• Corporate Engagement

• GRANT OPPORTUNITIES
• Congressional Directed Spending
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PENDING PROJECTS
• CARTER ON SCOTT (0 Scott Road) – 17 Single Family 

Homes
• LDP Issued; waiting on erosion control

• MARTA O&M (Old Dixie)
• Variance approved; waiting on submission of building 

permits & plans

• CHERRY STREET – 6 Single Family Homes
• Getting plats recorded to make parcel IDs and 

addresses

• 721 MORROW ROAD
• 48 2-story Townhomes w/ Front Garage
• Waiting on church to move forward w/ parcel split

• 1035 MAIN STREET (Co-working business)
• UDRB approved exterior changes; waiting on building 

plans

• 564 MAIN STREET – Roofing Company HQ
• Variance and CUP approved; waiting on building plans
• Paving Lot – on-street parking

• CURTIS DRIVE (SFH)
• UDRB Dec. 19th

• 1010 FERGUSON COURT (Duplex)
• County approved address
• Development plans resubmit Jan. 2026

• 3953 JONESBORO ROAD – Gas Station
• Variance approved; Next steps UDRB

• BANK OF AMERICA (Main Street)
• Full exterior rebrand 

• PEDESTRIAN BRIDGE

• FOUNTAIN ELEMENTARY
• New school design; combining Unidos & 

Fountain

• STATE FARMER’S MARKET
• LDP
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BUSINESS RETENTION EXPANSION
• 80 Acres (Gillem 400)
• Sukari Spirits (bottling facility expansion)
• Statewide Projects
• Natural Farm Pet (Expansion of packing 

facility)
• Aerotropolis Catalytic Site
• 701 Forest Parkway (possible medical 

facility)
• Matthews Industrial Technologies 

(1500 Southpoint - Prologis)

• Monthly BRE Engagement

• New Business Welcome

• Ribbon Cuttings

• BRE Visits

• Opportunities for increased engagement
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Urban Redevelopment Agency
• Metcalf Road Extension

• Road Construction 

• Lighting Plan w/ GA Power

• Expansion of URA Boundaries – 330 Forest Parkway

• Mixed-Use Development (proposed)

• Stephen’s Lake Geotechnical Findings

• Gillem 600 Tax Abatement

• Pending (DDA)

• Scannell Spec Building – Gillem

• Groundbreaking held October 23rd

• Tax Abatement (DDA) pending

• GIS System – Replat of Gillem properties

• Grapevine Development - 833 Forest Parkway

• HD Supply

• Parking lot modifications for new generators

• Digital Realty

• Site Tour (N. VA) October 2025

• Tax Abatement (DDA) pending

• Presented to BOC (November 11th) for consideration of 
County Tax Abatement

• Cleaning & remediation of site

• Phased development; 2028 completion

Permitting packet in process of submission

• Park at Fort Gillem

• TI Asset Management – new property managers

• Operating Budget (draft)

• Operating Bank Account (established)

• General Property Liability Insurance

• POA

• Rochelle Dennis new URA / City Board rep
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Downtown Development Authority
• College Street Development 

• Residential Development (proposed)

• Mixed-Use Development (proposed)

• Main Street Development

• Mixed-Use Development (proposed)

• 891 Forest Parkway – 4987 East Street

• Parcel Split & Rezoning

• Gillem 600 Tax Abatement

• Pending (DDA)

• Scannell Spec Building – Gillem

• Groundbreaking held October 23rd

• Tax Abatement (DDA) pending

• Digital Realty

• Site Tour (N. VA) October 2025

• Tax Abatement (DDA) pending; Presented to BOC (November 11th) 
for consideration of County Tax Abatement

• CBA proposal for approval

• Cleaning & remediation of site; Phased development; 2028 
completion; Permitting packet in process of submission

• Public Relations / Marketing
• Michael Bailey Commercial Realty- right to advertise (under review)
• Media Placement with Site Selection Magazine (under review)
• Digital Media placement with Multiview (under review)
• South Metro Development Outlook Conference – Sponsorship 

(under review)

• 4879 West Street (Auto Brokerage)
• Scheduling pre-development meeting

• 4882 Hale Road
• Property sold for single family home build (July 2025)
• Development plans (pending)

• NOUVEAU ON MAIN (751-771 Main Street)
• Property sold for mixed-use development (March 2025)
• Plans not submitted; still waiting on update from owner

• Admin / Board
• Re-bid of landscape services
• 3 board positions up for renewal
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Development Authority
• 794 Main Street – GUCA Training Center

• Property sold May 2025

• Expansion of Georgia Utility Contractors Association HQ & 
Training Facility

• Presenting to Planning Commission / UDRB in coming 
months

• 760-770 Main Street – Florence on Main

• Mixed-use 60-unit LMI apartment complex

• Sold to Prestwick Development May 2025

• They did not receive their DCA tax credits (September – 
October 2025)

• DA negotiating with developer how to continue to move 
forward with the project

• 850 Main Street Redevelopment

• Finalizing event rental agreement for ballroom 

• Finalizing lease terms for 5 micro-suites

• Finalizing lease terms for “café” space

• CARTER ON MAIN (803 Main) - Townhomes

• Waiting on UDRB resubmission

• Admin

• Re-bid of landscape contract
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